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Personalized 
Investment 


Supervision 


ROGRESS means change; that is why it is so im- 

portant to keep abreast of changing conditions and be 
able to appraise their effects on your investments. New 
developments make some industrial techniques obsolete 
while at the same time creating new opportunities for 
profitable investment. If you are to make the most of 
your investment capital, you must be constantly on the 
alert to anticipate the significance of the broad general 
and specific factors tending to shape investment and 
economic trends and adjust your investment program 


accordingly. 


ys it is an almost insuperable task to gather, corre- 
late and interpret the myriad data bearing on invest- 
ment values. The average investor has neither the time 
nor the training to do this job himself and even if he had, 
the cost of maintaining the necessary facilities would be 
prohibitive. But a number have solved their problem 
by shifting the responsibility to FinanciaL Worip 
RESEARCH Bureau which specializes in the analysis and 
determination of security values and the planning and 
supervision of investment portfolios. For a very moder- 
ate fee you have at your command all of the research and 
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Assures More Successf 





Re sults 


analytical facilities developed in over 50 years of service 
to investors. 


HEN you subscribe for our Personal Supervisory 

Service, you have the assurance that all factors 
tending to affect your investment welfare are under con- 
stant scrutiny and that you will be advised promptly if 
any changes should be made in your investment program 
for the purpose of preserving your capital in times of 
business unsettlement and enhancing it when conditions 
are more favorable, with an eye at all times to securing 
a steady and as generous an income as is consistent with 
a reasonable degree of safety. 


(> high rate of renewals is eloquent testimony of 
the value of the time-tested investment principles 
applied to the supervision of investment portfolios under 
our direction. If you are seeking competent and unbiased 
investment help in the management of your portfolio and 
desire to obtain better investment results than would be 
possible without the benefit of experienced guidance, 


decide now to enroll for our Personalized Supervisory 
Service. 


FINANCIAL WORLD RESEARCH BUREAU 
6 Trinity Place, New York 6, N. Y. 


[) Please send me the pamphlet “A Personalized Supervisory Service for 


the Investor.” 


CI enclose a list of my present holdings with original purchase prices 
and would like to have you explain whether your service would be 
adaptable to my problem and if so what the cost will be for supervision. 


C Income ( Capital Enhancement 
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C Safety 
It is understood that I incur no obligation by this request. 


> 


Mail this coupon for 
further information, 
or better still send us 
a list of your holdings 
and let us explain 
how our Personalized 
Supervisory Service 
points the way to bet- 
ter investment results. 


(July 14) 
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GROWTH! _, 
STOCKS- ji 


| choose 


them 


That’s just what our latest booklet is 
all about. Forty pages of fact on the 
most absorbing subject in the invest- 
ment field—but one that’s always dif- 
ficult to talk about. 


Because American business keeps 
moving forward with astonish- 
ing speed... 

Because in the past 20 years alone 
it has come up with the electronic 
“brain” and color TV . . . discov- 
ered miracle drugs and miracle 
fibers . .. perfected air-condition- 
ing, a parade of plastics . . . and 
opened the way to brand new 
worlds of atomic energy and so- 
lar power... 


Because the next 20 years should 
at least live up to the last. 


Despite the difficulties, there are 
some sensible yardsticks you can use 
to measure growth prospects for par- 
ticular industries—and some common 
mistakes you ought to know about 
when it comes to selecting good 
growth stocks. 


You’ll find the yardsticks—and the 
mistakes—all thoroughly discussed 
in this new booklet—plus carefully 
prepared digests on more than 100 
stocks that seem particularly attrac- 
tive from the standpoint of growth. 





If you’d like a copy of this booklet 
. . . Just ask. There’s no charge of 
any kind. Simply address a card or 
letter to— 


WALTER A. SCHOLL 
Department SE-68 


MERRILL LYNCH, 
PIERCE, FENNER & BEANE 


70 Pine Street, New York 5, N. Y. 
Offices in 106 Cities 


‘Invest —for the better things in life’ 








is Transmitted Over 


Telephone Networks 





You've probably been hearing a lot 
about color television in recent weeks. 
A number of test programs are now 
being broadcast with excellent results. 

The Bell System’s part in color 
television, as in radio and black-and- 
white TV, is to carry the programs 
from city to city. 


What we do is to provide the 


electronic channels that make this 
possible. 





Important national events, as well 
as entertainment, can thus be seen 
and heard simultaneously by millions 
of people throughout the country. 

‘Transmitting pictures in color is 
more complex than in black and 
white and requires additional equip- 
ment. But the basic principles are 
the same. 

Our ability to serve you in this 
field, as in radio, comes out of our 


BELL TELEPHONE SYSTEM 





research and experience in telephony. 
Many years ago we started designing 
and building our Long Distance tele- 
phone networks so that they could be 
used for television as well. 


The job of providing Bell System 
facilities with the special equipment 
required for color TV has been under 
way for many months, to meet the 
needs of the broadcasters and the 
public. 















U ntil the comparatively recent 
past, the principal economic 
task facing the Federal Government 
has been combating deflation. This 
appears to have been accomplished 
successfully. Unemployment is declin- 
ing, production is rising and most of 
the visible manifestations of recession 
should be gone within the relatively 
near future if present trends continue. 
Only those with a political ax to grind 
now profess to see any serious clouds 
on the business horizon. 


Correction Is Orderly 


No drastic measures had to be 
taken to avert a severe slump. The 
situation did not call for them, and 
while large public works and similar 
direct measures would have possessed 
political advantages, they would have 
had serious drawbacks in other re- 
spects. Consequently, principal reli- 
ance was placed on credit policy in 
the expectation—amply justified by 
results—that an ample supply of 
cheap credit would permit business 
to make the necessary adjustments in 
its inventories and production rates 
without starting a cumulative down- 
ward spiral throughout the economy. 

In May and June of last year, and 
on a smaller scale later on, the Fed- 
eral Reserve banks bought Govern- 
ment securities in the open market in 
order to bolster the reserves of mem- 
ber banks. In July 1953, reserve re- 
quirements were slashed, and the dis- 
count rate was cut in February of 
the current year, and again in April. 
As a result of these moves, both short 
and long term interest rates have 
dropped substantially ; credit, instead 
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Another Round 


Harris & Ewing 


Recent cut in bank reserve 


requirements, continuing 


‘Federal deficits and other 
factors could combine to 
bring about another rise 


in the general price level 


of being extremely tight as it was a 
little over a year ago, is now freely 
available, and on attractive terms. 

Nevertheless, Federal Reserve au- 
thorities have recently announced an- 
other cut in bank reserve require- 
ments which will extend the easy 
money policy to still greater lengths. 
A similar policy, followed consistently 
for years, was largely responsible for 
the rampant inflation of the war and 
postwar years. Other inflationary 
elements were present too, of course ; 
some of them are present now. Does 
this mean that we have avoided dras- 
tic deflation only to go to the opposite 
extreme? 

Aside from credit policy, the chief 
factor contributing to the rising price 
level from 1941 through 1950 was 
the continuing and almost unbroken 
series of Federal deficits. This prob- 
lem is not with us in such virulent 
form at present, but it is still with 
us. In the fiscal year just ended, the 
budget deficit amounted to around 
$3.2 billion, and even on a cash basis 
(which is more relevant to the sub- 


of Inflation? 


ject under discussion) income did not 
quite equal outgo. 

During the current fiscal year, it 
is quite possible that a considerably 
larger cash deficit will be witnessed 
in view of the revenue losses arising 
from tax revision and the possibility 
that defense outlays will have to be 
increased. Furthermore, whatever 
the results for the fiscal year as a 
whole, there can be no question that 
a huge deficit will be incurred during 
the last half of the present calendar 
year (due to normal seasonal factors, 
aggravated by the effects of the Mills 
Plan), and this is the period when a 
new inflationary move will get its 
start if current credit policy causes 
such a move at all. 


Competitive Forces Gaining 


Recurring increases in wage rates, 
and hence in labor costs, also featured 
the war and postwar period. Wage 
increases being granted today are 
both smaller and less widespread, and 
keen competition is preventing them 
from finding full reflection in prices, 
but if an inflationary trend were to 
start from other causes it would un- 
doubtedly receive an added fillip from 
wage developments. Expansion in 
consumer credit, another minor factor 
at present, would also accelerate. 

Mortgage credit is potentially a 
menace right now. The 1953-54 re- 
cession never had much effect on 
housing activity, and present indica- 
tions point to a high level of home 
building for some time to come. Non- 
farm mortgage recordings in March 
and April were well above the record 

Please turn to page 26 
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Adjustment Phase 
For Broadcasting 


Now a money-loser, radio is cutting rates and devising 
new programs to hold its listeners. Most companies in 


field now have other activities to help offset declines 


R broadcasting revenues, which 
at one time made up for tele- 
vision losses, are on the toboggan this 
year so that TV is paying much of the 
bill. While this industry reversal has 
brought TV to the fore as a money- 
maker, the time element is definitely a 
limiting factor for both activities. 

The fact that broadcasting hours 
are limited both in number and kind 
is felt in a number of ways. Tele- 
vision could easily sell more time in 
the evening were it available but its 
listening and viewing audience is 
largely cut off after 11 p.m. because 
of nocturnal sleeping habits. Radio, 
which is eclipsed by TV in the eve- 
ning, is largely dependent on a few 
daytime hours. 


Lacks Expansion Potential 


Radio network time in_ recent 
months has been cut down and some 
given back to local radio stations 
which are free to devise their own 
programs. Except for two morning 
news periods, one leading network 
does not come on the air until 10 a.m. 
It then broadcasts to 12.15 p.m., then 
returns at 3 p.m. to continue until 
either 10.30 or 11 o’clock. (During 
the intervening periods the various 
local radio stations are on.) Before 
TV largely took over, the radio net- 
work did not go off the air until mid- 
night. For one reason or another, 
therefore, the broadcasting end of the 
industry lacks room for expansion, 
and what it takes with its right hand 
it usually has to yield from its left. 

Somewhat paradoxical is the fact 
that while television broadcasting has 
become fairly well established and is 
attaining a degree of maturity, radio, 
which is now more than 30 years old, 
is entering a difficult adjustment 
phase. Television has come to dom- 
inate the living-room where radio 
formerly ruled. But in the meantime 
radio has moved into the kitchen, bed- 
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room and family car while portable 
sets accompany their users on vaca- 
tion. Radio sets continue to be sold 
by the millions—1.5 million during 
the first four months of this year— 
and yet the broadcasting end has 
been doing very poorly and no sure 
remedy is in sight. 

Radio, though it had its ups and 
downs, could do fairly well in most 
years when it occupied the center of 
the stage and listeners were available 
to telephone calls so as to give an ac- 
count of themselves. Today, how- 
ever, the industry has its difficulties 
in taking stock. Portable users and 
listeners in automobiles can hardly be 
reached by telephone, and the number 
of radio owners tuned in to any given 
program is thus very difficult to 
measure. The broadcasters therefore 
feel that a large audience exists which 
is not measured by the listening sur- 
veys. Inasmuch as time rates are 
based in large part on the number of 
listeners reached, the industry has 
come up against an imponderable. 

Some of the big networks which 
have been losing money are reshaping 
their programs, abandoning mystery, 
romance and comedy to TV and con- 
centrating more on pure listening 
items such as music and news. This 
effort is designed to serve the users of 


portable, clock and automobile radios 
better. New sales and marketing 
methods are being adopted with one- 
minute commercial insertions offered 
to all comers within a given program, 
Time charges will also be cut—at 
least by National Broadcasting and 
Columbia Broadcasting this fall. 
Since radio’s audience is much too big 
to lose, the industry is endeavoring to 
make as good use of it as possible, and 
perhaps win a few listeners back from 
a. 

The broadcasting industry once 
tried to make its own way but difficul- 
ties of one sort or another has con- 
verted it into a stepchild of other pur- 
suits including radio-TV manufactur- 
ing, theater enterprises and even the 
tire and rubber business. American 
Broadcasting, which was formerly al- 
lied with Radio Corporation, gained 
its independence some years ago only 
to lose it following earnings deficits in 
1949 and 1952, with meager earnings 
in other periods. Last year the com- 
pany’s revenues from television and 
radio time and program sales were 
about $55 million but this was less 
than one-third of the gross of the 
combined enterprise known as Amer- 
ican Broadcasting-Paramount Thea- 
tres. Columbia Broadcasting has 
widened its manufacturing activities 
in recent years while Allen B. Du 
Mont Laboratories obtains the bulk 
of its income from its production of 
TV receivers, cathode-ray tubes, os- 
cillographs and television transmit- 
ting equipment. The products and 
services of Radio Corporation range 
over so wide a scale that broadcasting 
comprises a relatively small (although 
important) part. A surprise entry 
into the field some years ago was 
General Tire & Rubber which is 


Diversified Companies in Broadcasting 


7—*Revenues—, -————_Earned Per Share———, Indic. 
(Millions) -—Annual—, 7-3 Months— Divi- Recent 
Company 1952 1953 1952 1953 1953 1954 dend Price Yield 
Am. Broadcast- 
ing-Paramount 
Theatres ..... $165.4 $169.7 $0.99 $0.97 $0.35 $0.23 $1.00 16 6.2% 
Col. Broadcast- 
eee 251.6 313.9 2.75 3.80 1.00 1.22 1.85 63 3.0 


Du Mont (AI- 
lan B.) “A”.. 76.1 91.5 0.55 
General Tire & 


Rubber ...... al85.9 a205.4 a4.82 
Radio Corp. of 
America ..... 690.6 848.9 2.10 





*Excluding dividends and miscellaneous income. 


0.60 0.39 0.20 None 11 


a4.91 1.18 1.46 2.00 34 6.0 


2.27 0.61 0.66 1.20 32. 395 


a—Years ended November 30. Note: American 


Broadcasting-Paramount Theatres per-share income excludes capital gains. 
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fathering broadcasting enterprises on 
both the West and East Coasts, in- 
cluding WOR-TV in New York City. 
Other companies with broadcasting 
subsidiaries include Paramount Pic- 
tures, Loew’s, Inc., Time, Inc., and 
Aveo Manufacturing through Crosley 
Broadcasting Corporation. 


Broadcasting rights are still consid- 
ered a valuable commodity, as they 
must to attract so distinguished a 
sponsorship, but there was obviously 
something lacking in the network 
business to cause it to lose the small 
degree of independence it once en- 
joyed. The general public, however, 


Good Yields from 
14 “Name” Stocks 


These companies — or their products — are virtually 


household words. But despite very good earnings and 


dividend records their shares afford generous returns 


— in search of relatively 
generous income from issues of 
above-average grade may still locate 
a number of such opportunities 
among stocks whose very names—or 
the names of their products—may 
well be characterized as “household 
words.” A number of them represent 
companies whose products or services 
were recognized as standbys back in 
the horse and buggy days of the nine- 
teenth century. Today, despite the 
lapse of years, they maintain positions 
in the van of the national industrial 
picture and give no indication of 
making way for the “newcomers” of 
the past quarter century or so. 


Sturdy Veterans 


The corporations whose issues 
qualify for inclusion in this group are 
all sturdy business veterans. They 
have built up enviable records as divi- 
dend payers, which in its turn implies 
the possession, on through the gen- 
erations, of intelligent management, 
able to extract profits in the poorest 
of times as well as in boom periods. 
It would be difficult to find a busi- 
nessman anywhere in the country 
who would not instantly identify the 
companies in this group. In fact the 
average individual, whether an active 
businessman or not, is more or less 
a regular or frequent contributor to 
the incomes of most of the companies. 

A list of 14 common stocks, repre- 
sentative of the companies in this 
group, is presented for the considera- 
tion of investors currently in search 
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of reasonable income from quality 
commitments, plus capital protection. 
In their present corporate forms the 
various companies are from 30 years 
to three-quarters of a century old, but 
all of them represent businesses which 
originally were founded before 1900 
—the eldest, International Harvester, 
dating its life from 1831. 

Because of corporate changes, 
mergers or the acquisition of other 
units, present-day data are not al- 
ways comparable with earnings and 
dividends of their very earliest days. 
In several instances, however, divi- 
dend records of the present corpora- 
tions trace back to the early 1880s— 
American Telephone & Telegraph 
(1881), Diamond Match (1882) and 
Chesebrough Manufacturing (1883). 
Socony-Vacuum, a consolidation of 
two of the old Standard Oil Company 


is not the loser inasmuch as strong 
hands are needed to keep the business 
on an even keel. There is definite as- 
surance that radio broadcasting will 
continue to be with us through intel- 
ligent handling of its present prob- 
lems even though its best days as a 
money maker are past. 








. and today 


units—Standard Oil of New York 
and Vacuum Oil—dates each of its 
components from 1882. Endicott 
Johnson, second largest domestic 
manufacturer of footwear for men, 
women and children, carries on a 
business established in 1894. F. W. 
Woolworth, pioneer five-and-ten, was 
organized in 1879, but in its present 
form dates from 1911. 

Two of the issues in the group 


Good Yields From These Long-Established Issues 








7-——~ Earned Per Share 
7-—Annual—. -Three Months— 7-—— Dividends. Recent 
Company 1952 1953 1953 1954 Since 1953 *1954 Price Yield 
Amer. Tel. & Tel.. $10.43 $11.32 a$10.08 a$10.25 1881 $9.00 $6.75 168 5.3% 
Beech-Nut Packing 1.90 2.42 0.53 0.83 1902 1.60 080 32 5.0 
Chesebrough Mfg. 4.96 4.97 N.R. N.R. 1883 4.00 1.50 72 5.6 
Diamond Match... 3.20 3.30 0.65 O75 te 20 13. @ Sa 
Endicott Johnson. 62.82 b2.23 N.R. N.R. 1919 1.60 1.20 28 _ 5.7 
General Motors... 6.26 6.69 1.70 2.13 1917 400 2.00 78 5.1 
Inter’1 Harvester. . c3.76 3.46 el1.72 e1.05 1918 2.00 1.50 32 6.3 
Kress (S. H.)..... 3.89 3.84 N.R. N.R. 1918 3.00 1.50 49 6.1 
May Dept. Stores. 92.57 92.62 0.32 O26 1911 188 138 3% 56 
Melville Shoe..... 1.91 2.02 N.R. N.R. 1916 1.80 | 1.35 3 6.0 
Pacific Lighting. . 2.48 2.00 a2.54 al.99 1909 1.62% 150 36 5.6 
Socony-Vacuum .. 4.89 5.35 1.26 1.31 1902 2.25 100 43. £5.2 
S35 aa 4.54 7.54 1.65 1.48 1940 3.00 150 51 59 
Woolworth (F. W.) $23 - 307 N.R. N.R. 1912 2.50 1.50 43 [£5.8 
*Declared or paid. to July 7. a—Twelve months ended March 31. b—Twelve months ended 


November 30. 
1953 payments. 


c—Twelve months ended October 31. | 
g—Year ended January 31 of following year. 


e—-Six months ended April 30. f—Based on 


N.R.—Not reported. 
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carry the highest investment rating 


(A+) accorded by FINANCIAL 
Wor tp Independent Appraisals. The 
twelve others are each rated A. As 
shown on page 5, each of the 14 
earned its 1953 dividend by a good 
margin, and there seems no reason 
to expect that 1954 will provide less 
attractive earnings and dividend re- 
ports than 1953. 

Despite their earnings and divi- 





dend records, the 14 issues afford 
generous returns, ranging from 
around five per cent to slightly over 
six per cent, with an average of more 
than 5.5 per cent. In view, also, of 
the fact that the issues are not with- 
out promise of further capital en- 
hancement, they appeal both as possi- 
bilities for individual commitments 
and for inclusion in established port- 
folios. THe END 


Liberal Yield from Allied Stores 


This progressively-managed department store chain has been 


highly successful in developing suburban shopping centers, 


and volume derived from these operations are boosting sales 


ast year, Allied Stores, the coun- 
L try’s largest department store 
chain, celebrated its 25th birthday 
with record sales of $515.8 million. 
The company, originally formed to 
acquire already established depart- 
ment stores, began operations in 1929 
with 28 units. Volume that first year 
totaled $112 million. After surviving 
the depression, Allied in 1934 became 
our fifth ranking chain and by 1950, 
reporting sales $407.8 million, the 
firm had captured the leading spot in 
the industry. Today, Allied operates 
32 major department stores (three 
more than in 1950), 37 branch and 
junior department stores (two less) 
and 4 specialty shops (one less). The 
16 largest units—which include Jor- 
dan Marsh of Boston (the fourth 
largest in the country), Stern Broth- 
ers of New York, Dey Brothers of 
Syracuse, and Bon Marche of Seattle 
—account for about two thirds of the 
company’s entire volume. Company 
outlets are spread over half the states 
and an estimated 10 per cent of the 
households in the country are Allied 
customers. 


One-Stop Shopping 


Allied has been the leader and has 
been highly successful in developing 
the one-stop shopping center idea. Its 
four largest branch shopping center 
stores in St. Petersburg, Fla., Fram- 
ingham, Mass., Northgate, Wash., 
and Flushing, L. I., each account for 
a $10 million to a $12 million annual 
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volume. The firm, however, has stuck 
fairly closely to its basic policy of 
acquiring additional units only as 
favorable buying opportunities pres- 
ent themselves. And there have been 
very few years when it has not 
availed itself, for instance, of an ad- 
vantageous tax or family situation. 
Today, 43 per cent of all sales comes 
from units that have been gradually 
acquired in this manner since 1934. 

As examples of this policy, Allied 
acquired the working assets of D. M. 
Reed Company of Bridgeport, Conn., 
last year and R. E. Kennington of 
Jackson, Miss., this year, both the 





Allied Stores 


Sales Earned 


(Mil- Per *7Divi- 

*Year lions) Share dends +Price Range 
1937.. $107.6 $0.96 $0.20 21%— 6% 
1933... 103.3 0.59 None 13%4— 4% 
1939. . 112.1 1.26 None 113%— 6 
1940.. 121.3 1.57 None 9%— 4% 
1941.. 151.8 2.27 None 9 —5 
1942.. 1708 2.50 045 6%— 4 
1943... 203.7. 3.17 0.60 164— 6% 
1944... 241.9 3.42 1.00 223%—14% 
1945.. 281.6 4.05 1.30 48%—20% 
1946.. 361.7. 852 1.80 633%—31% 
1947. 392.2 620 2.75 391%4—30 
1948... 4192 714 3.00 37%—25 
1949... 407.8 542 3.00 357%—25% 
1950... 4399 669 3.00 44%4—32% 
1951.. 476.7 3.30 3.00 48%—37% 
1952.. 501.8 506 3.00 40%—36 
1953... 515.8 492 3.00 403%,—35% 
Three months ended April 30: 

1933... $110.8 $0.52 baa: naar’ eens 
1954.. 113.0 0.48 a$2.2 a47—37% 





*Years ended January 31 of following year. 
7Calendar years. a—Through July 7. 





leading stores in their respective 
areas. A junior department store was 
closed last year and following the 
trend to suburbia, branch stores were 
recently opened in San Diego, Cal., 
and Rochester, Minn. A number of 
stores currently are being modernized 
and enlarged, branch units are in the 
process of construction and the pres- 
ent development of large shopping 
centers in Levittown, Pa., and 
Houston, Tex., should be completed 
by 1955. 

While the company has shown a 
profit in every year except 1931 and 
1932, Allied has generally worked 
with narrower profit margins than 
most of its competitors. One of the 
reasons is that rental costs are still 
high (equivalent to $5.45 per share) 
although Alstores Realty, established 
in 1947. as a non-consolidated subsi- 
diary, is gradually effecting lower oc- 
cupancy costs. In addition, the or- 
ganization carries a large line of dur- 
ables which, as a group, traditionally 
carry smaller profit margins than do 
soft goods. 


Alstore Realty Profitable 


Allied has been highly successful in 
its operation of Alstore Realty, which 
currently owns $75 million in real 
estate subject to a funded debt of $70 
million. Last year Alstore’s rental in- 
come was $6.1 million, $5.1 of which 
was paid by Allied (the firm paid $12 
million total rentals for 1953). Total 
net on these operations was $373,275, 
none of which was transferred to the 
parent company. With the rent and 
amortization paid over long leases 
(30 to 35 years), Alstores by 1979 
will own free and clear properties 
having a current carrying value of 
$32 million, $58 million by 1985 and 
$75 million by 1990. 

For the first quarter of this year, 
the Allied Stores reported sales of 
$113.0 million compared with $110.8 
million in the similar period last year, 
and earnings of 48 cents per share 
compared with the 52 cents earned a 
year earlier. 

Allied’s unbroken dividend record 
extends back only to 1942. Since 
1948 the stock has been on a $3 an- 
nual basis, a rate that seems well 
within the company’s earning power. 
At a price of 46 the issue yields 6.5 
per cent, and qualifies as a business- 
man’s commitment. 
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Caterpillar Tractor Photo 


Politics Continue 


To 
Plague Sugar Companies 


Governmental controls of production, distribution, 


labor standards and wages complicate the industry's 


long term ills and shares remain 


s a group, shares of the sugar 
producers are speculative. In- 
dividually they vary in earning capa- 
city and dividend history but, because 
of the very nature of the industry 
and the extent to which operations 
are regulated by legislation or by 
government fiat, about the best that 
can be said of the shares of even the 
stronger companies is that they are 
less speculative than issues of the 
others. Pricewise, they usually range 
a wide year-to-year field and enjoy 
a substantial following. 


Variously Situated 


In the present situation the Puerto 
Rican cane sugar producers are in 
somewhat better position than those 
operating in Cuba. So too, inciden- 
tally, are the beet sugar producers 
whose fiscal years however do not 
end until February or March, while 
the off-shore producers operate for 
the most part on fiscal periods ter- 
minating in September. Interim earn- 
ings report would be meaningless and 
are not issued, and results of the two 
divisions of the industry are not parti- 
cularly comparable. Other factors also 
tend to separate them, since a sugar 
beet crop is produced each year while 
cane takes all the way from a year to 
20 months or more to mature. Each 
has a rather brief harvesting season, 
but profits depend on sales volume, 
prices and profit margins, which are 
likely to vary widely in the course 
of each fiscal year. 

World production of raw sugar 


JULY 14, 1954 





highly speculative 


reached an all-time high this year, 
while demand has declined. The In- 
ternational Sugar Council, which sets 
export quotas for producing coun- 
tries, established Cuba’s 1954 quota 
at just under two million short tons. 
Under the Sugar Act, Cuba’s United 
States sales quota has been set at 
2,670,720 tons. Since. neither quota 
is likely to be increased, Cuba faces 
a year-end carryover of 2.2 million 
tons, compared with a carryover of 
1.7 million tons at the end of last 
year. In 1952 Cuban production hit 
a record of just under eight million 
tons. Last year the Cuban Govern- 
ment forced a 29 per cent cut to 
5,679,000 tons. Another cut resulted 
in the present year’s outturn of less 
than 5.4 million tons. Now, with its 


surplus still mounting, Cuba is ex- 
pected to slash the 1955 crop to 4.8 
million tons. 

Meanwhile, efforts of the Inter- 
national Council to hold the minimum 
world price of sugar at the equivalent 
of 3.25 cents a pound, f.o.b. Cuba, 
are proving ineffective, with sales 
reported at ten points and more under 
the minimum, and no indication that 
the downslide is rounding off. 

Earnings prospects of the Cuban 
growers, therefore, are not bright. 
There is no dearth of sugar in the 
United States and Cuban producers 
apparently will have something like 
4.3 million tons available for sale in 
the world market next year, assum- 
ing a 2.2 million ton carryover. In 
the first six months this year Cuba 
managed to dispose of but 1.1 million 
tons in the world market, or about 
half its quota for the year, and even 
the anticipated 1955 crop cutback 
would not materially lower the carry- 
over at the end of next year. With 
1954 earnings expected to make un- 
satisfactory comparisons with 1953, 
there is little reason to look for im- 
provement over the near term at 
least. 


In Better Position 


But the leading Puerto Rican 
growers—Central Aguirre, Fajardo 
and South Porto Rico—should do 
better this year than in 1953. The 
marginal Eastern Sugar Associates 
may better 1953’s net of 91 cents a 
share. It pays no dividends. South 
Porto Rico, best rated of the cane 


Please turn to page 31 


The Cane Sugar Producers 





Year *Sales — silly Uiteeen m—Dividends———_,__ Recent 

Company Ended 1952 1953 1952 1953 Since 1953 §1954 Price 
Central Aguirre .. July 31 $16.1 $14.9$2.60 $2.18 1915 $1.60 $1.20 20 
Central Violeta ... Sept. 30 11.5 7.1 2.83 D098 1941 a1.07 0.60 12 
Cuban-American .. Sept. 30 75.2 65.6 3.70 1.01 1942 1.00 0.55 12 
Cuban Atlantic ... Sept. 30 948 67.4 2.07 D048 1937 0.57% None 10 
Eastern Sugar .... June 30 11.1 9.1 7.32 0.91 .... None None 20 
CE xa 8h4snb< July 31 17.8 144 2.89 0.61 1935 b2.00 60.62% 15 
Preameimee ........ Oct. 31 cl18.3 10.9 e2.10 £D1.07 .... None None 8 
Guantanamo ..... Sept. 30 48 5.1D0.21 D033 .... None None 5 
pe June 30 16.1 10.3 1.37 D1.31 .... None None - 
Punta Alegre ..... Sept. 30 23.5 16.4 2.34 0.89 1945 0.50 None gill 
South Pogto Rico. Sept. 30 37.0 28.1 7.83 3.07 1924 400 1.75 34 

Vertientes- 

Camaguey ..... Sept. 30 28.1 18.1 1.41 0.34 1939 a0.97 None 7 
West Indies ...... Sept. 30 463 35.4 5.44 1.24 1942 1.00 0.75 19 

* Millions. {Interim reports not issued. § Declared or paid to July 7. a—Less 6% Cuban tax. 


b—Less Puerto Rican 29% non-residence tax. 


g—Over-the-counter. D—Deficit. 


c—16 months ended October 31. 
June 30; four months ended October 31 (fiscal year changed) was D$3.75. 


e—Year ended 
f—Year ended October 31. 
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News and Opinions on Active Stocks 





Consult individual Stock Factographs for further vital in- 
formation and statistical data on these issues. Opinions are 


based on data and information regarded as reliable, but 


Allis-Chalmers B 

Stock, now at 58, appears reason- 
ably priced; yields 6.9% on a well 
covered annual dividend of $4. Com- 
pany estimates place sales for the 
first half of 1954 at approximately the 
same level as the 1953 period ($258 
million) but net income came to $1.68 
per share vs. $1.55 despite an increase 
in common shares outstanding. Sales 
from the newly-acquired Buda divi- 
sion will offset the decline in defense 
business but the order backlog is 
down about 20 per cent from about 
this time last year. 


American Marietta . 

Though speculative, stock (29) is 
improving in quality. (Paid $1.15 in 
1953; $1 so far this year.) Continu- 
ing their upward trend, sales for the 
six months ended May 31 reached an 
all time high of $48 million, 11 per 
cent over the year-earlier period. 
Earnings for the recent first fiscal 
half rose to $1.52 a share, compared 
with $1.34 on a smaller number of 
shares in 1953. Net for May ex- 
ceeded that of any previous month in 
the company’s history and was 95 
per cent over May 1953. 





*Over-the-counter issues not rated. 


Bank of America - 

Now at 37, shares represent a long- 
term growth situation. (Pays $1.60 
annually.) Continuing to show above- 
average growth, total resources 
climbed to $8.5 billion as of June 
30, a gain of $377 million over year- 
earlier figures. Bank of America re- 
mains the largest non-Government 
bank in the world, due to its policy 
of “saturation branch banking” in the 
State of California. Per share earn- 
ings for the first six months of the 
year rose to $1.57 vs. $1.45 in the 
first half of 1953. Despite a small 
drop in loan volume, deposits and 
investments in securities both showed 





*Over-the-counter issues not rated. 
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sizable gains. Total capital funds 
also increased by $25 million to $515 
million. 


Duquesne Light B 

At 31, stock yields 5.2%, a satisfac- 
tory return consideraing growth po- 
tential. Company’s 1954 earnings are 
expected to hold at the same level 
as last year when $2.22 per share 
was reported. But if there should be 
an adverse Court ruling on the appeal 
from a rate reduction order, profits 
will be cut about 5 cents a share 
after taxes. While industrial sales of 
electricity slumped 20 per cent in the 
first five months, residential and com- 
mercial output rose and net income 
ran slightly ahead of last year’s 
period. Greater efficiency and added 
capacity of new generating facilities 
held down costs, and further econo- 
mies along this line may come when 
two other units are completed. 


Ekco Products C+ 
Stock is a business cycle issue 
which, at 30 returns 5.3% on $1.60 
annual dividend. A leading manufac- 
turer of kitchen utensils, cutlery and 
houseware items, Ekco has purchased 
McClintock Manufacturing Company 
of Los Angeles, producer of a line 
of food handling equipment sold to 
retail markets, hotels and restaurants. 
The acquisition is intended to broad- 
en the line of merchandise Ekco cur- 
rently sells to supermarkets. Sales of 
Ekco for the first half of this year 
are expected to approximate $30 mil- 
lion, up from $27 million for the 
like 1953 period. Earnings, however, 
may show little change because of the 
increase in outstanding shares. 


General Acceptance Corporation C++ 

Aggressive expansion policies sug- 
gest better-than-average growth pros- 
pects for this small loan company; 
recent price, 13. (Pays $1 annually.) 
Company has purchased the National 


no responsibility is assumed for their accuracy. The opin- 
ions expressed should be read in line with the investment 
policy outlined each week on the Market Outlook page. 


Discount Company of South Bend, 
a former division of Walter E. Heller 
& Company, for over $7 million. Na- 
tional Discount will extend the oper- 
ations of General Acceptance into 
three additional states (Ill., Ind. and 
Mich.) and will bring eleven more 
sales finance offices into the com- 
pany’s chain. 


Granite City Steel C+ 

Stock, now at 15, is highly specu- 
lative, although selling at only four 
times 1953 earnings. (Loan restric- 
tions preclude cash dividends for 
this year, but 12% im stock was 
paid in 1953.) Company reported a 
very poor first quarter earningswise, 
38 cents per share, and management 
estimates six month results at about 
70 cents, which compares with $1.96 
in the first half of 1953. But the 
trend of new orders has been upward 
during the past three months and 
sales are due to improve shortly when 
the new A. O. Smith plant at Granite 
City, Ill., is completed. A 10 year 
contract calls for company to deliver 
“substantial tonnages” of steel to this 
installation. A new harbor and dock 
on the Mississippi River will cut 
costs by water shipment of scrap and 
coal and finished steel products. A 
1954 stock dividend will be consid- 
ered in November. 


Humble Oil A 

Sound oil unit with large crude re- 
serves; stock, controlled by Standard 
Oil (N. Y.), recently sold at 66. 
(Pays $2.28 annually.) Humble Oil 
has found an underground sulphur 
deposit about six miles off-shore from 
the southeast coast of Louisiana, in 
what appears to be the first off-shore 
discovery of sulphur ever made. Al- 
though not disclosing any estimates 
as to the size of the find, the company 
admits that it will carry on a two- 
year exploration program involving 
the drilling of 20 test core holes to 
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evaluate the deposit. Humble’s dis- 
covery is only 20 miles from Free- 
port Sulphur Company’s big Grande 
Ecaille sulphur producing property. 


Lehigh Valley R.R. Cc 

Now at 14, shares remain specula- 
tive although improving in stature. 
(Paid 60c thus far in 1954; no pay- 
ments in 1953.) The road is consid- 
ering constructing a modern passen- 
ger and freight terminal at Buffalo, 
N. Y. This would be in connection 
with the recent decision of the New 
York State Thruway Authority to 
purchase for $6.9 million about four 
miles of Lehigh’s main line in 
Buffalo, including the former termi- 
nal building. However, studies are 
still under way with the Lackawanna 
and New York Central railroads to 
determine whether the use of their 
respective facilities would be feasible 
and economical. 


Martin (Glenn L.) C+ 

Despite improved prospects, stock, 
now at 24, remains speculative. (No 
dividends since 1947.) Due in part 
to tax credits, earnings for the first 
half will compare favorably with the 
$4.5 million or $2.11 per share of the 
like period a year ago. The company 
started the year with a tax loss carry 
forward of about $19 million which 
should keep it free from tax liability 
for some time. With a backlog of 
$550 million, for 1954, the firm re- 
ported first quarter sales of $36.3 
(22 per cent over the like period last 
year) and earnings of $1.10 per 
share vs. 82 cents in the initial quar- 
ter of 1953. 


New York Central C+ 

Shares, now at 21, are speculative. 
(Paid 50c thus far in 1954; paid $1 
in 1953.) May operations resulted in 
a net loss of $7.1 million, compared 
with earnings of $2.5 million in the 
same month last year. The decline 
was caused by a $12 million drop in 
revenues and $4.4 million charges for 
an anticipated wage boost. Although 
the Central had a $49 million decline 
in revenues for the first five months 
of this year, the road held its net 
loss to approximately the May figure. 
For the period, the deficit was equal 
to $1.10 per share compared with 
earnings of $1.98 in the like months 
of 1953. 
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Pennsylvania Power & Light B 

Liberal dividend policy plus growth 
potential make this stock, now at 42, 
an attractive commitment. (Paid 
$1.80 in 1953, $1.70 so far in 1954.) 
Despite curtailment of operations in 
the anthracite and cement industries 
which reduced revenues slightly in 
May, pro forma consolidated gross 
climbed 6.3 per cent in the 12 months 
ended May 31, compared with the 
same 1953 period. Net equaled $2.79 
per share vs. $2.54. Residential, farm 
and commercial business showed 
gains to offset the decline in indus- 
trial sales. 


Pressed Metals C+ 

Now at 12, stock is highly specula- 
tive. (Paid 40c thus far in 1954; 
paid $1 plus 5% stock in 1953.) Al- 
though the company has a new type 
of automobile suspension system un- 
der development, because of difficul- 
ties which began last December the 
management is seriously considering 
liquidation. Late last year Ford, with 
its own ball joint suspension system, 
stopped buying the company’s prod- 
ucts; Chevrolet also will make its 
own devices and will curtail its buy- 
ing within 60 days. - 


Solar Aircraft C+ 

Stock, now at 18, is highly specula- 
tive but has growth aspects. (Paid 
$1.15 in 1953; 75c plus 10% stock 
so far in 1954.) Although sales for 
the fiscal year ended April 30, 1954 
slumped from $69.4 million in fiscal 
1953 to 65.1 million, they were 
nevertheless the second highest in 
company’s history. Net income was 
reported as $3.05 a share on 670,525 
shares vs. $4.67 on 593,879 shares 
but the 1953 figure included a non- 
recurring item equal to $1.64 (sale of 
a plant in Des Moines, Iowa). All 
preferred stock was retired during the 
past year by conversion or redemp- 
tion, leaving the common as sole 
equity behind a debt of $1.1 million. 
Current backlog ($61.7 million April 
30, 1954) represents slightly less 
than one year’s production at present 
operating rate. But, Solar has in- 
creased both office and manufacturing 
space to handle new contracts for jet 
engine and other plane components 
and also to service orders for its 
small gas turbines, industrial expan- 
sion joints and controls. 


Stevens, J. P. B 
Price of 25 (us. 1953 high of 37%) 
reflecis unsatisfactory conditions with- 
in the industry. The quarterly divi- 
dend has been cut from 50 cents a 
share to 25 cents payable August 2 
to holders.of record July 13. Chair- 
man J. P. Stevens, Jr., announced 
that because of unsatisfactory third 
quarter prospects and “likelihood that 
earnings for the fiscal year will be 
insufficient to pay $2, directors have 
felt it wise to declare a dividend of 
25 cents at this time.” The outlook 
for the textile industry as a whole 
remains relatively unsatisfactory, al- 
though the decline for J. P. Stevens 
appears to have come quite late. 


Western Union C+ 
At 41, stock yields 7.3% from a 
$3 annual dividend, but is speculative. 
Company’s mechanization and effi- 
ciency program has lately enabled it 
to maintain relatively good profits 
despite rising wage rates and declin- 
ing sales. But for the first five 
months of 1954, gross slumped to 
$87.5 million from $91.7 million in 
the 1953 period, while net was equal 
to only $2.05 per share vs. $2.82. 
Company continues to resist FCC 
efforts to force compliance with a 
1943 Act of Congress which requires 
it to dispose of its $12 million a year 
cable business and is working with 
American Cable & Radio, Radio Cor- 
poration and a Senate Commerce 
Committee to develop a plan for 
handling overseas communications. 


White Sewing Machine C+ 

Unusually keen industry competi- 
tion detracts from appeal of these 
shares, now at 5%. (Paid 75c in’53; 
nothing so far in 1954.) According 
to company officials, competitive con- 
ditions in the sewing machine indus- 
try have lately been undergoing rapid 
changes, the most significant being 
increased demand for name-brand 
American-made machines. The num- 
ber of requests has increased to the 
point where company announced it 
was expanding its nationwide dis- 
tribution setup to include independent 
dealers in addition to its regular de- 
partment store outlets. Company re- 
ported only 8 cents per share in net 
income for 1953 vs. 72 cents in 1952, 
and suffered a deficit in the first 1954 
quarter of 33 cents. 


Food Machinery & Chemical 


Strong Growth 





for 


Phosphate Chemicals 


Leading makers of phosphorus-derived chemicals are 
enjoying increasing demands from synthetic detergents, 


gasoline additives and many other growing products 


hosphorus is one of the three es- 
P sential elements in mixed plant 
food (the others are nitrogen and 
potash) and its use as a fertilizer 
component has shown _ excellent 
growth over a long period of years. 
But it is not generally realized that 
there are now hundreds of uses for 
phosphorus chemicals which consti- 
tute one of the most promising and 
fastest-growing lines of the chemical 
industry. Phosphorus compounds are 
being used in baking powder, soft 
drinks, pharmaceuticals, synthetic de- 
tergents, and gasoline additives, to 
mention but a few applications. And 
the end is nowhere in sight as more 
varied uses for new and improved 
phosphate chemicals are being stead- 
ily discovered. 


Mushrooming New Fields 


The usurpation of over half of the 
soap market by synthetic detergents 
is of particular importance to the 
phosphorus industry since phosphates 
comprise a substantial part of most 
detergents. Another mushrooming 
field is gasoline additives; Shell Oil’s 
widely-advertised TCP is tricresyl 
phosphate. And industry sources 
point to increasing demand for 
phosphate products which go into 
plasticizers, insecticides, fertilizers, 
animal feeds, and dentifrices. A good 
indication of the growth trend in 
phosphate chemicals is furnished by 
production of phosphoric acid. Out- 
put of this chemical—the base mater- 
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ial from which other phosphates are 
derived—rose from only about 662,- 
000 tons in 1941 to a record-breaking 
1953 production of slightly under 2.5 
million tons. 

The starting point for the industry 
is phosphate rock, which is converted 
into phosphorus-containing chemicals 
by either of two commercial proc- 
esses. The electric furnace process, 
used by Monsanto Chemical, Victor 
Chemical, and Food Machinery & 
Chemical, basically consists of the 
liberation of phosphorus by heating 
phosphate rock with silica (sand) at 
a high temperature. Also important 
is the “wet” process in which ground 
phosphate rock is treated with sul- 
phuric acid. 

Most of the country’s phosphate 
rock still comes from the Florida- 
Tennessee area where low-cost open 
pit mining is possible. However, the 
fastest-growing region has recently 
been the western states of Idaho, 
Montana, Utah and Wyoming where 
reserves of commercially usuable 
phosphate rock are estimated in bil- 


lions of tons and represent over half 


of the nation’s total reserves. The 
availability of cheap power and ample 
water supplies, as well as abundant 
rock, has led to the establishment 
of a number of plants in that area. 

Monsanto Chemical, the leading 
factor in the phosphate chemical field, 
has six phosphorus furnaces in opera- 
tion in Tennessee. However, in 1952 
the company completed the world’s 
largest installation of this type at 
Monsanto, Ida., and its eighth fur- 
nace is slated to begin operating at 
the Idaho location around the end of 
this year. “These increased facilities,” 
states Monsanto, “will enable the 
company to maintain its position as 
the leading producer of elemental 
phosphorus.” 

Monsanto is a top chemical pro- 
ducer and phosphates are but one 
segment of its diversified operations. 
However, some $72.6 million (21 
per cent) of total 1953 sales came 
from phosphate products and deter- 
gents, and it is apparent that this 
group of products—which rank sec- 
ond only to plastics, synthetic resins, 
and surface coatings — represent an 
important aspect of its business. 

Victor Chemical Works, which is 
believed to rank second as a producer 
of elemental phosphorus, has for 
many years concentrated its activities 
in the field of phosphorus chemicals. 
Although the company’s operations at 
Silver Bow, Mont., were adversely 
affected by a curtailment of electric 
power, this did not prevent the com- 
pany from lifting sales 20 per cent 
in 1953 to $42.7 million; in 1929, 
sales totaled just $4.5 million. 


Others In Field 


Food Machinery & Chemical, an 
unusually well diversified concern, de- 
rived 41 per cent of 1953 sales from 
chemicals, 33 per cent from industrial 
and agricultural equipment, 23 per 
cent from military products and three 


Leaders in Phosphates 


7 Net Sales— 


7-—————Earned Per Share—————, 


Indic. 


(Millions) r——Annual—, -—3 Months—~ Recent Divi- 
Company 1952 1953 1952 1953 1953 1954 Price dends Yield 
Blockson Chemical $24.6 $27.8 a$1.81 a$2.01 a$0.51 a$0.69 36 =©$1.40 3.9% 
Food Machinery & 
Chemical ....... 217.2 222.8 3.41 3.66 0.87 0.92 47 2.00 4.3 
Monsanto Chemical 266.7 340.6 4.29 4.90 1.08 1.01 S...230. 27 
Victor Chemical .. 35.7 42.7 1.39 1.76 0.45 0.53 35 1.20 3.4 





a—On common and Class B stock combined. 
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per cent from leased machinery. 
Following the 1948 merger with 
Westvaco Chemical, the company 
materially expanded and strengthened 
Westvaco’s operations in the phos- 
phate products field. In 1953, this 
program was continued with the ex- 
ercising of an option which approxi- 
mately doubled Food Machinery’s 
reserve position in phosphate rock. 
Over-all chemical operations pro- 
duced $94.7 million of sales in 1953, 
up 17 per cent over the 1952 level. 
Blockson Chemical— which ac- 
counts for about 20 per cent of the 


national production of sodium phos- 
phates—is a comparative newcomer 
to the ranks of the publicly-owned 
companies. However, the company 
(which is debt-free) has shown good 
growth characteristics, boosting sales 
volume from less than $3 million in 
1942 to $27.8 million by 1953. Since 
transportation is an important factor 
in its operations, Blockson is install- 
ing river barges to haul phosphate 
rock directly from Florida ports. The 
company, which sells principally in 
the Middle West, is a leading maker 
of products used in synthetic deter- 








gents, soaps, and household and in- 
dustrial cleaners. 

The four companies discussed ap- 
pear to represent the most desirable 
media for participating in the growth 
of phosphorus chemicals. Though 
none is currently on the bargain 
counter, Monsanto, Victor and Food 
Machinery & Chemical are well- 
regarded investment-type issues. 
Others engaged in various activities 
in the phosphate chemical field in- 
clude International Minerals & Chem- 
ical, Davison Chemical, du Pont, and 
American Agricultural Chemical. 


Life Savers Has Had Unique Record 


Although company's products are essentially luxuries, earnings 


have held up in periods of poor general business as well as in 


prosperity. Dividends have been paid for more than 30 years 


he Life Savers Corporation is, 

undoubtedly, one of the most 
successful candy producers in the 
entire nation. Back in 1913, Edward 
J. Noble, now chairman of the board, 
acquired the business of a small candy 
manufacturer in Cleveland for $3,900. 
The company was producing a round 
peppermint candy with a hole in the 
center and selling it in round card- 
board containers. Mr. Nobel rede- 
signed the package, gradually added 
other flavors and by 1925, his little 
company had annual sales of $3.5 
million. Volume last year attained a 
record $18.5 million, the seventh con- 
secutive year of peak sales. 


Foreign Operations 


In addition to its domestic opera- 
tions, the company has _ extensive 
interests in Canada, and since 1948 
has concentrated on expanding its 
international interests. Manufacturing 
facilities are owned in Mexico, Brazil 
and Venezuela, and an Italian manu- 
facturer will make and sell the Life 
Saver products throughout the Medi- 
terranean area. 

Although Life Savers Corporation 
also makes Pine Bros. Cough Drops, 
approximately 95 per cent of sales 
and earnings are accounted for by 
the principal confectionery product. 
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Life Savers Corporation 


*Earned 


Sales Per *Divi- 


Year (Millions) Share dends *Price Range 
1937.... $4.1 $1.21 $1.35 144—11Y% 
1938.... 41 140 1.20 1854—12%4 
Be... 4S 18 Te 214%—16% 
1940. . 48 148 1.30 22%4—16% 
Tess. oe... hae 1914—16 
ee... 65 13 Tee 161%4—10 
Deans. Sa tM: oe 20%—15 
1944.... 11.7 181 1.30 244%4—191% 
1945.. 10.0 1.80 1.30 36 —23% 
1946... 84 2.82 1.85 3753—28% 
1947.... 12.3 384 280  4054—29% 
1948.... 13.1 368 2.50 384%—31Y% 
1949.... 15.1 295 220  37%—34% 
oe.... oe 28 aa 38 —30% 
eesa OS 29 ae 39 —335% 
Wee... BA 306. 220 38 —35%4 
1963..:. 145 219 ‘22 391Y4—34H% 
Three months ended March 31: 

kas: Se OE Sesh exes 
1954.... N.R. 0.65 a$0.80 a4114—365% 





* Adjusted for 100% stock dividend in 1945. 
a—Through July 7. N.R.—Not reported. 





Life Savers are produced by highly 
automatic facilities, but it has not been 
necessary for the firm to make large 
scale investments in plant and equip- 
ment. At the end of last year, plant, 
property and equipment (mainly at 
Port Chester, N.Y.) were carried at 
only $3.8 million, after depreciation 
of $2.4 million. 


The company has steadfastly main- 
tained a 5-cent retail selling price of 
Life Savers, but spiralling wages, 
selling expenses and cost of sugar, 
and other basic raw materials used, 
have begun to take their toll. In 
recent years, profit margins have con- 
siderably narrowed but, by the stand- 
ards of practically any other type 
manufacturer, they are still remark- 
ably wide. In 1953, for instance, pre- 
tax profits were 20 per cent of sales; 
this compares with 38 per cent in 
1946 and a 28 per cent average for 
the 1946-1953 period. Increased 
volume, however, has held company’s 
net income above the $2 million mark 


since 1947. 
A 5-Cent Favorite 


For a company that sells primarily 
an item that retails for only 5 cents, 
volume of $18.5 million is just short 
of phenomenal, especially when it is 
considered that for every $1 million 
increase in sales, well over 20 million 
additional packages must be sold. Life 
Savers obviously have a high degree 
of consumer acceptance. 

Although candy is basically a 
luxury item, the company has shown 
consistent earnings in good times and 
bad, and dividend payments extend 
back to 1922. Capitalization is con- 
servative, with no obligations preced- 
ing 700,280 outstanding shares of 
common. At 40, the shares yield 5.5 
per cent, and the issue is attractive 
for those investors who are primarily 
seeking income. 


ll 


FINANCIAL WORLD was established to diffuse the truth about 


investments, has constantly maintained this attitude, and will con- 


tinue to do so, confident in its belief that as long as it clings to 


this ideal it can count upon the support of the investing public 


. . - LOUIS GUENTHER, Publisher, 1902-1953 


How to Make Work 


One way for railroad 
labor to create more jobs is to re- 
verse its present policy of writing 
make-work rules and featherbedding 
practices into its contracts with rail- 
road managements, in the opinion of 
Benjamin F, Fairless. The steel man 
who has been in the forefront of those 
recommending higher pay in return 
for greater productivity said recently 
that if the railroads were free to 
spend on improved service and new 
equipment the money which they are 
forced to throw away on featherbed- 
ding, “there is no doubt in my mind 
that many thousands of new jobs 
would be opened up throughout our 
entire economy.” 

“So it seems to me,” he continued, 
“that the time has come when the 
responsible and enlightened leaders of 
railway labor ought, in the best in- 
terests of their own members, to face 
up to the facts, and to correct intelli- 
gently the unwise and uneconomic 
provisions that have been written into 
their contracts. I know of no greater 
contribution they could make at this 
time to the cause of full employment.” 

The 40-hour week was not made 
possible through the philosophy of 
waste and inefficiency. For you can- 
not create more by producing less. 
The logic of this argument is accepted 
by labor economists generally. But in 
trying to make jobs through feather- 
bedding, the practical effect, as Mr. 
Fairless pointed out, is exactly oppo- 
site to the one desired. 


Migration of Industry 


OnE oF THE FEW things 
in life that seemingly never changes 
is change itself. A changing economy, 
the price of continuing prosperity in a 
growing and dynamic nation, has 
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created new problems of adjustment. 
In Norwalk, Conn., Bayonne, N. J., 
and more recently in Yonkers, N. Y., 
the result of new forces at work on 
the economy has been brought vividly 
ta public attention. These forces have 
varied somewhat in nature, but the 
temporary effect on the local com- 
munity has been disturbing alike. 

In Norwalk, a long and costly 
strike developed over the refusal of 
the Hat Corporation to slip a noose 
over the neck of potential profits by 
binding itself not to move any of 
its operations, however unprofitable, 
from the present plant in that city. In 
Bayonne, the Tide Water Associated 
Oil Company decided to move its 
eastern refinery to another location 
rather than handicap itself by the pay- 
ment of a $3 million annual Bayonne 
tax as against one-tenth that amount 
in a suitable community not far away. 
In Yonkers, Alexander Smith, Inc., 
concluded that it was better to close 
down its plant in that city and move 
its operations to Greenville, Miss., be- 
cause of the great differential in pro- 
duction costs. Other influences have 
stemmed from the decentralization of 
industry, encouraged in the interest 
of national defense. But one thread 
has run through the entire pattern: 
Competition. Many communities and 
some states have recognized the fact 
and are countering the trend by mak- 
ing the local economic climate more 
attractive to new industries and to 
those already established that they 
want to keep. They are meeting com- 
petition with competition. 


The Uranium Rush 


SrarF MEMBERS of the 
Securities and Exchange Commission 
are reported looking over the boom in 
uranium stocks on the Salt Lake Min- 
ing Exchange. This information in 





itself may have the effect on specula- 
tion that a caution signal has on 
traffic. But it seems to us that the 
Commission, in letting it be known 
through its investigators that the pur- 
pose is to determine how Federal se- 
curities legislation might be made 
applicable to the current boom, could 
have highlighted one other point. The 
Commission can safeguard the in- 
vestor, but cannot guarantee protec- 
tion against poor judgment. In the 
final analysis his own common sense 
is always the investor’s best friend. 


Talgo Train Test 


No one KNows at this 
point whether the Talgo train is the 
answer to the eastern railroads’ 
prayer, but the industry is indebted 
to the New York, New Haven & 
Hartford for arranging the recent 
trial run. Discussion of the train’s 
possibilities have demonstrated again 
that the carriers are making efforts in 
more ways than one to trim passenger 
deficits ; and, in this instance, the ap- 
proach is not the negative one of tak- 
ing off trains, but of trying to im- 
prove service. Moreover, investors 
can take heart in the fact that other 
carriers and the larger railroad car- 
makers have been asked to participate 
in a co-operative venture. Out of 
these efforts some constructive bene- 
fits seem likely to develop whether 
the Talgo train eventually is accepted 
or another is offered as a substitute. 

As for the 102.8 mile-an-hour per- 
formance of the train on a 10-mile 
run, this will be regarded merely as 
a sample of what might be done; cer- 
tainly, not as a bid for a record. 
The lightweight trains of the Union 
Pacific and Burlington in the 1930s 
topped that figure two decades ago. 
Significantly, they became profit mak- 
ers from the very start. 
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Anchor Hocking Could Pay More 


With the lifting of EPT, higher profits are expected 


this year. This may permit an increase in dividends 


which represented only 55 per cent of 1953 earnings 


nchor Hocking Glass Corpora- 

tion has an impressive record 
of growth over a long period of years. 
During the war and postwar periods, 
the company made some highly im- 
portant acquisitions, notably May- 
wood Glass Company in 1942, Carr- 
Lowrey Glass in 1944, and Swindell 
Brothers in 1949. Meanwhile, sizable 
investments in additions to plant and 
equipment have been made steadily, 
the cost of this program increasing to 
$3.1 million in 1953 compared with 
$2.3 million in 1952. 

The glass container business is a 
basic one, as indicated by the fact that 
food containers make up approxi- 
mately 40 per cent of industry ship- 
ments, while containers for medicinal 
and toilet preparations are another 
important and comparatively stable 
segment of the business. While the 
glass container makers have encoun- 
tered stiff competition from metal 
cans—which are favored by a weight 
and freight differential—it is signif- 
icant that total shipments of glass 
containers reached a new peak last 
year, about 6.5 per cent above the 


1952 level. 
Plants Strategically Located 


Anchor Hocking’s container divi- 
sion operates a number of strategi- 
cally located plants which produce a 
complete line of food jars ; beer, liquor 
and wine bottles; drug and cosmetic 
bottles and jars; chemical, household, 
and industrial containers; and hand- 
made containers for the cosmetic and 
perfume trades. Profit margins on 
containers—which account for an 
estimated 50 per cent of the com- 
pany’s sales—should be improved by 
a recent moderate price increase in 
jars and bottles. 

Anchor Hocking’s tableware divi- 
sion, source of about 40 per cent of 
total dollar volume, is the world’s 
largest manufacturer of glass table- 
ware. This division, which operates 
two glass manufacturing plants in 
Lancaster, Ohio, turns out a broad 
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line of kitchenware, tumblers, stem- 
ware, lighting and industrial ware, 
and other products. Heat-resistant 
ware, in the form of Fire-King oven 
and tableware and Jade-ite restau- 
rant ware are additional lines which 
have met with an excellent reception 
from the company’s customers. As 
the Anchor Hocking management 
points out: “The ambition of the 
tableware division is to provide at 
modest prices, the charm and charac- 
ter of the more costly glassware of 
both domestic and foreign origin. 
This has not only been accomplished 





Anchor Hocking Glass Corp. 


Sales Earned 


(Mil- Per Divi- 

Year lions) Share dends Price Range 
1938... $21.5 $0.34 $0.22% 11 — 5% 
1939... 243 083 0.35 137%4— 6% 
1940... 245 0.72 0.40 11%— 6% 
1941... 326 0.68 0.45 8%— 5% 
1942... 42.0 0.97 0.50 8Y4— 6% 
1943... 504 1.00 0.50 114%— 8% 
1944... 50.3 1.26 0.50 1414%4—10 
Ieee... S27? 122 O30 22%4—12% 
1946... 644 3.06 1.00 314%—19 
1947... 622 201 1.00 25%4—17% 
1948... 660 2.14 1.00 1914—125% 
1949... 70.6 2.90 1.25 203%—12% 
ie... G7 2a 160 283%4—18% 
Sa... CS? 2a te 3434—25% 
1952... 97.2 2.64 1.60 31%4—24 
1953... 1041 291 1.60 314%4—25% 
Three months ended Mar. 31: 

1953... N.R. $0.77 ais Oe er 
1954... N.R. 0.93 a$0.80 63714—30 





a—Paid or declared through July 7. b—Through 
July 7. N.R.—Not reported. 


in ware of a decorative nature but 
has been done in the entire tableware 
field.” 


The closure division, which fur- 
nishes the remaining 10 per cent of 
company sales, produces a complete 
line of screw, lug, and vacuum caps 
for packaging foods, liquor, wine, 
pharmaceutical products, household 
and industrial chemicals, and toiletries 
and cosmetics. A comprehensive line 
of sealing machines for the application 
of caps to containers is also manufac- 
tured and made available to packers 
on a rental basis. Anchor caps and 
sealing machines are produced in suf- 
ficient variety to meet diverse and 
specialized needs, regardless of what 
the customer may pack or how he 
may pack it. 


Record 1953 Sales 


Sales of Anchor Hocking Glass in- 
creased in 1953 for the sixth succes- 
sive year, passing the $100 million 
mark for the first time in the com- 
pany’s history. Sales growth, inci- 
dentally, has been more rapid than 
that of its principal competitors, with 
1953 dollar volume equal to more 
than four times the 1939 level. Earn- 
ings advanced to $2.91 per share from 
$2.64 reported in 1952. 

In the first quarter of 1954, profits 
continued to improve, rising to 93 
cents a share from the 77 cents in the 
similar 1953 period. The gain in part 
reflected the elimination of the excess 
profits tax, which cost the company 
more than $1 a share last year. 

With indications of higher earnings 
in 1954, the possibilities for an in- 
crease over the present $1.60 annual 
dividend rate seem fairly good. The 
pay-out in 1953 was only about 55 per 
cent and would, of course, be less on 
the basis of an improved earnings 
showing this year. The financial 
position of the company is strong and 
only $6.0 million of $4 cumulative 
preferred stock has priority over the 
1.4 million common shares that are 
now outstanding. 

Currently selling at 36, Anchor 
Hocking Glass yields about 4.5 per 
cent from the 40-cent quarterly rate 
which has been paid for the past sev- 
eral years. The stock, which has re- 
ceived dividends in each year since 
1929, has attraction as a good-grade 
income issue with favorable earnings 
and dividend prospects. 
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Consolidated Edison 
A Good Income Issue 


Shares lack the more dynamic growth potentialities of some 


other utility issues, but the 5.3 per cent yield afforded 


at present levels is well above 


| geno electric and gas utility 
companies are not, as a group, 
regarded as growth situations. This 
is because earnings and dividends 
are not permitted to reflect fully the 
substantial increases in gross revenues 
shown by many companies as popula- 
tion and industry grow in the areas 
served and as each household unit 
increases its dependence on electricity 
by adding more appliances. But resi- 
dential use provides the largest single 
share of revenues for both electricity 
and gas, and since neither consump- 
tion in this class of service, nor the 
rates charged by utilities, show much 
effect from cyclical downswings in 
business activity, earnings and divi- 
dends of utility enterprises show un- 
usual stability. This qualifies the 
shares as desirable commitments for 
income. 

Although the long term growth in 
earnings for this group is much 
slower than for a number of industrial 
classifications, some growth is evi- 
dent, and even the considerable por- 
tion of the expansion in gross income 
which is not carried through to net 
performs a valuable function in pro- 
viding leeway for lower rates and 
higher costs. Thus, a greater than 
average ability to augment total rev- 
enues is an important advantage to 
a utility company, and is normally 
reflected in the market valuation of 
its common stock. 

Consolidated Edison does not pos- 
sess this advantage. From 1940 to 
1950, the rate of population growth 
in New York City—the major area 
served by the company—was only 40 
per cent of that shown by the nation 
as a whole. Furthermore, the com- 
pany’s sales of electricity per residen- 
tial customer are not only well below 
the industry average, but are even 
further below it now than they were 
some years ago. Consequently, gross 
revenues have failed by a large mar- 
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average for the group 


gin to keep pace with the expansion 
registered by other utilities. 

From the standpoint of the poten- 
tial stockholder this is not as serious 
as it sounds, for several reasons. One 
is the fact that the price of the stock 
gives adequate recognition to this un- 
favorable characteristic of the enter- 
prise. At present levels slightly below 
46, the issue affords a yield of prac- 
tically 5.3 per cent, against an average 
of less than 4.9 per cent for utility 
issues as a whole. The difference does 
not sound large, but it is actually 
rather substantial when consideration 
is given to the impressive earnings 
and dividend history of Consolidated 
Edison and the better-than-average 
resistance to depression influences it 
has demonstrated in the past. 

Another reason for failing to take 
too seriously the company’s relatively 
slow growth trend is the prospect of 
material improvement in earning 
power over coming years. One likely 
source of this gain is the new Astoria 
generating station, which started ope- 
ration last November. This was the 





Consolidated Edison 


Gross Earned | 
Revenues Per *Divi- 


Year (Millions) Share dends Price Range 
1937.. $235.2 $2.17 $2.00 497%—21% 
1938.. 240.9 2.09 2.00 34%4—17 
1939.. 251.2 222 200 35 —27 
1940... 2569 223 2.00 327%—21% 
1941.. 2598 200 180 23%—11% 
1942.. 2609 1.79 1.60 167%—11% 
1943.. 2750 1.70 1.60 2434—15% 
1944.. 288.2 1.70 1.60 2534—21% 
1945.. 2978 174 160 34%4—24% 
1946.. 313.2 2.20 160 36 —24% 
1947.. 335.9 190 160 29%4—21 
1948... 370.8 2.31 160 25%—21 
1949.. 366.3 222 1.60 29%—21% 
1950.. 392.7 244 1.70 3354—26% 
1951.. 417.6 226 200 33%4—30 
1952.. 4350 263 2.00 39%—32% 
1953.. 454.1 294 230  423%—34%4 
Three months ended March 31: 

1953.. QURRA GESEE oss) cccvasces 
1954.. 133.8  1.17+a$1.20 a46 —40% 





*Has paid dividends in every year since 1885. 
a—To July 7. 


first entirely new station built by the 
company since 1926. Only one gen- 
erating unit (capacity, 180,000 kilo- 
watts) is now in service, but a second 
will be completed this year and the 
ultimate capacity of the station may 
exceed one million kilowatts. The 
new facility can burn coal, oil or na- 
tural gas and embodies many design 
improvements contributing to high 
efficiency and low costs. During ini- 
tial operation, it required only 9,800 
btu per kwh against a 1953 average 
of 14,000 btu for the system as a 
whole. 

Last year natural gas accounted for 
only 28 per cent of the company’s 
total gas sales; the remainder was 
mixed gas. It is planned to convert 
wholly to natural gas, a process which 
will take three or four years but will 
be well worth the effort. It is esti- 
mated that complete conversion will 
ultimately effect economies amount- 
ing to some $4.7 million annually, 
though the full saving is still some 
years away. The costs of making the 
changeover will have to be written 
off, and this will involve charges of 
around $2.75 million (about 20 cents 
a share) annually for ten years. 


New Market Potential 


The benefits of higher electric 
rates, effective in August 1952, were 
reflected in the 1953 income account, 
but were partly offset by another 
presumably non-recurring factor. The 
eight heating months of 1953 were 
the warmest in over 50 years; this 
cut into sales of both gas and steam. 
While the period of most rapid 
growth of TV set installations in New 
York City has probably passed, ad- 
ditional expansion will undoubtedly 
be witnessed. Air conditioning, for 
which Consolidated Edison provides 
both electricity and steam, not only 
offers an important new market but 
will permit a higher rate of utilization 
of facilities during the relatively slack 
summer months. 

Possible participation (with four 
other companies) in the generation 
of additional power at Niagara Falls 
offers additional long term potentia- 
lities, as does membership in one of 
the principal groups studying the 
problems of atomic power. While 
dynamic growth is not in prospect, 
earnings should consistently equal or 
exceed $3 a share annually in future. 
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Investment Service Section 


For Busy Investors Who Desire Specific Advice Quickly 


MARKET OUTLOOK 















Recent developments in employment and in building activity 


are highly encouraging, but market’s disregard for adverse 


news casts doubt on fundamental soundness of recent buying 


Normally there is a rather substantial rise in 
unemployment during June as recent school and 
college graduates join the hunt for jobs, and even 
non-graduates seek summer work. Since World 
War II ended, this rise has averaged about 367,000. 
An even larger figure for June 1954 would not have 
been surprising. Instead, the increase amounted to 
only 42,000, by far the smallest total recorded dur- 
ing the fifteen years for which data are available. 
Previously, the record low had been 150,000, 
reached during the war year 1944. 


Employment in June was the largest since 
last October. The beneficial effects of this improve- 
ment are visible in the recent gains scored by re- 
tail sales, the one broad sector of the economy in 
which the business upturn had previously failed to 
show its mark. Even the new car market, which 
has been most in need of stimulation, is now in 
better shape. In addition, building activity is still 
increasing; June outlays were at record levels and 
the same was apparently true of new contract 
awards, which determine future building levels. 


These developments are all to the good; stock 
prices will certainly respond better to an improving 
business climate than to a deepening recession. But 
the experience of recent years makes it far from in- 
evitable that the market will continue to rise in- 
definitely merely because business is good. If this 
were the case, there could have been no dip in 
equity prices from May 1946 to late 1948, a period 
marked by an unprecedented degree of improve- 
ment in corporate earnings and dividend payments. 
If present prices are too high, they will fall regard- 
less of the future trend of business activity. 


The fact that present quotations are at all-time 
peaks obviously does not prove that they are too 
high, and they cannot be criticized on the basis of 
their relationship to earnings, dividends or the 
relative yields on stocks and bonds. But unless we 
can anticipate another move entirely comparable to 
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the 1921-29 bull market, the ground still to be cov- 
ered on the upside must be limited. And there is 
some evidence in the action of the market itself 
that either the final top or an important temporary 
top may be approaching. 


This evidence is not conclusive, but it is dis- 
quieting. Probably the most alarming single con- 
sideration is the market’s utter disregard for the 
Senate’s action in almost completely gutting the 
dividend tax relief provision adopted by the House. 
With this news still fresh, the Dow-Jones industrials 
rose by 314 points on Friday, July 2 (and by an 
equal amount the following Tuesday), although the 
last trading day before a long weekend is normally 
a colorless affair with little decisive movement in 
either direction. 


There is a very good chance that the bill 
which finally emerges from conference will be a 
considerable improvement over the Senate measure, 
but it hardly seems likely that the full benefits con- 
tained in the House bill will survive. Under the 
circumstances, it looks very much as though stock 
buyers are displaying a heedless attitude usually 
witnessed in such extreme form only toward the 
end of a bull market. If stocks are passing from 
strong hands to weak, business prospects have be- 
come more or less irrelevant. 


The typical issue is not even moderately over- 
valued as yet; huge semi-permanent institutional 
purchases furnish a degree of support never pres- 
ent before; necessitous selling by thinly-margined 
buyers cannot become a factor; and the political 
climate is more favorable than it has been in twenty 
years. Thus, there is no need to disturb well-selected 
common stock commitments. However, the selection 
should be rigidly confined to defensive-type shares 
and thoroughly deflated groups such as ethical 
drugs, rayon and acetate and possibly (on a strictly 
long term basis) carpets. 

Written July 8, 1954; Allan F. Hussey 
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Investment Service Section 


CURRENT TRENDS 











Inventory Decline Continues 


Declines in manufacturers’ stocks of durable 
goods accounted for the entire drop in inventories 
during May, more than offsetting a slight increase 
in non-durables. It was the eighth straight month 
in which producers’ stocks continued to decrease 
although the decline was at the slowest pace for 
the period. After seasonal adjustment, manufac- 
turers’ stocks were down $378 million for the month 
but those of wholesalers and retailers increased 
slightly so that the total of $79.6 billion manufac- 
turers’ and trade inventories at May 31 indicated 
an over-all reduction of around $100 million. Some 
retail establishments increased their inventories dur- 
ing the month, but there was rather a sharp decline 
in clothing store stocks reflecting increased business 
in women’s and misses’ coats and suits during a 
cool weather month. Reductions in retail stocks 
also occurred in the automotive, building materials 
and hardware, and home furnishings groups. 


Building Contracts Up 


The F. W. Dodge Corporation, which compiles 
contract awards for building construction in the 
37 states east of the Rockies, reports June as sub- 
stantially above the same month of 1953. Contracts 
let through June 22 totaled more than $1.1 billion, 
exceeding the total reported for all of June 1953. 
Although there were only 17 working days in the 
period compared with 18 last year, the first three 
weeks of June ran 34 per cent ahead of the same 
year-earlier period. When the final portion of the 
month has been added to the total it may exceed 
the all-time June record set in 1952. The Dodge 
people therefore expect the construction industry to 
operate “at or near record levels for the next sev- 
eral months at least.” 


Record Bond Financing 


Thanks to a New York State Thruway Authority 
issue of $300 million, bond issues sold in June by 
state and municipal governments reached the high- 
est amount of any month on record. The near 
$805.1 million total exceeded the previous monthly 
high of $782.6 million set in May of this year, 
while the prior top figure was $777.1 million of 
December 1953. Since the total for the first six 
months was $3.7 billion, more than a billion above 
the first half of 1953, the full-year 1954 should set 
a new record. Revenue bond financing comprised 
$421 million of the June total, bringing the aggre- 
gate through last month to nearly $1.5 billion com- 
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pared with slightly less than $1.6 billion for all 
1953. Toll road projects figure largely in the 1954 


cumulative amount. 


Household Appliances Lag 


Typical of the trend in major household appli- 
ances, washing machine sales have declined this 
year in every month through May, when the drop 
from May 1953 was 14 per cent. Sales in fact be- 
gan to fall off last October so that it has been an 
eight-months’ decline (compared with year-earlier 
months) to the date last reported. May was also 
a poor month for automatic tumbler dryers and 
automatic ironers. Dryers were down 19 per cent 
from May 1953, ironers dropping nearly 23 per 
cent. All three items, including washers, were also 
off in May from the previous month. 


Copper Demand Improves 


Producers and refiners of copper entered July 
with virtually their entire prospective July produc- 
tion sold out, and some had been unable to fill all 
orders for June delivery. Sellers’ stocks have been 
steadily dropping since March, while inventories in 
the hands of fabricators and manufacturers are be- 
lieved to be well below normal. Early this year, 
with shipments at the lowest level since 1949, stocks 
were rising. Consumers held off buying, in antic- 
ipation of a price break from the 30-cent level to 
which the red metal had receded when controls 
were scrapped in March last year. 

Not all segments of the copper consuming in- 
dustry have come out of the doldrums or even give 
promise of early recovery, but on an over-all basis 
demand has been rising for several months. De- 
spite the advent of the vacation period which nor- 
mally slows consumption, the improvement bids 
fair to continue. But it will take several months 
more of observation, plus statistics, to determine 


whether the industry’s recession actually has run 
its course. 


Fewer Business Failures 


In contrast with earlier months this year, the 
number of business failures, as well as the dollar- 
liabilities involved, are on the downtrend. In the 
final week of June they were at the lowest level of 
the year. A complete breakdown of the first half- 
year is not yet available, but Dun & Bradstreet re- 
port that May liabilities of $36 million were almost 
$20 million under March, though still 17 per cent 
over May 1953. The recent drop largely reflects 
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the fact that fewer retailers gave up in April and 
May than in preceding months this year. Over the 
preceding 15 months heavy retail liabilities had set 
new postwar records, and for the first nine months 
of this year the total of $70.0 million compared 
with $42.9 million in the same 1953 period. Final 
1953 figures showed that retail auto dealers were 
well out in first place: 219 of them folded during 
the year with liabilities of $13.1 million, this 15- 
year high comparing with 88 failures and $3.6 
million liabilities in 1952. 


Larger CCC Losses 


In the eleven months ended May 30 the Agri- 
culture Department sustained a crop-support loss of 
$264.7 million, vs. but $61.1 million lost in the 
entire fiscal year ended June 30 last year. During 
the month of May alone the CCC lost $49.2 mil- 
lion on its operations, largely the difference be- 
tween the amount it loaned originally on commodi- 
ties under the Government’s price support plan and 
the amount it was able to salvage when the com- 
modities were sold. Under the plan the Govern- 
ment bears any loss sustained in carrying out its 
program, and keeps any profit—except on cotton. 
Any profit resulting from the sale of foreclosed 
cotton goes to the grower who borrowed on his 
crop when the market was not to his liking. Accord- 
ing to the Department’s May 31 figures, CCC had 
$3.46 billion tied up in commodities it has taken 
over and $2.65 billion out on loans, a total of 


$6.11 billion. 


REA Loans Rise 


The cooperative idea is far from dead, even un- 
der the present national Administration. Loans to 
electric and telephone cooperatives by the Rural 
Electrical Administration totaled $241.8 million in 





the year ended June 30, the highest total recorded 
since 1951. Telephone loans totaled $74.7 million, 
a new peak for the life of the program which was 
inaugurated in October 1949. Altogether, loan 
funds were allocated to 279 borrowers for the im- 
provement and extension of rural telephone service 
in 42 states. Electrification loans of $167.1 million 
were allocated to add more than 36,000 miles of 
line and to serve upwards of 170,000 new rural 
consumers. The $122 million backlog of applica- 
tions for electrification loans on June 30 was off 
$71 million from the year-earlier total, while tele- 
phone applications of $85.5 million represented a 
drop of $27 million for the year. 


Corporate Briefs 
Jones & Laughlin Steel has begun construction 
of a $1.5 million research laboratory near Pitts- 
burgh to accommodate a staff of 100 researchers. 
DuPont will build a new plant for the production 
of freon-22 at its Louisville, Ky., works; this marks 
the company’s third expansion for .production of 
this chemical, used as a refrigerant and aerosol 
propellant. 
Stromberg-Carlson common stock has been ap- 
proved for New York Stock Exchange listing. 
Phillips Petroleum has asked Supreme Court to 
reconsider decision that the Federal Power Com- 
mission has authority to regulate natural gas prices. 
Republic Steel plans to purchase the assets of 
Cleveland Chain & Manufacturing for an undis- 
closed amount of cash and Republic common stock. 
Sears, Roebuck will build a new store in a six- 
acre shopping center at Fort Lauderdale, Fla. 
Youngstown Sheet & Tube plans to build a sec- 
ond 76-oven coke by-products battery at its Camp- 
bell works in Youngstown, Ohio, at a cost of $9.5 
million. 
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Investment Service Section 


SELECTED ISSUES 











Issues listed do not constitute all the recommendations 
made from time to time, nor is it intended that holdings 
be confined to these securities. The selections are not 
to be regarded as trading advices, nor as short term recom- 


mendations. Notice is given—together with reasons for 
the change — when issues on this page are dropped from 
the list. Purchases should be made only when consistent 
with the policies outlined on the Market Outlook page. 





Bonds 


These bonds are of sound quality, suitable for inclusion 
in conservative portfolios. Net yields generally indicate 
the investment caliber of individual issues. 


Recent Net Call 
Price Yield Price 
U. S. Gov't 244s, 1972-67 100 2.50% Not 
American Tel. & Tel. 234s, 1975... 96 3.01 104 
Atlantic Coast Line gen. 4%4s, 1964 109 3.38 Not 
Beneficial Loan 2%s, 1961 98 2.82 100% 
Chicago, Burlington & Quincy 3%s, 

1985 99 3.18 105 
Cities Service 3s, 1977 . 3.19 100 
Commonwealth Edison 2%4s,1999... 2.95 103 
Oklahoma Gas & El. 234s, 1975.... 96 3.00 103% 
Pacific Tel. & Tel. deb. 234s, 1985.. 94 3.05 105 
Southern Pacific Co. 444s, 1969.... 106 3.95 105 
Southwestern Gas & El. 3%4s, 1970.. 102 3.09 104 
West Penn Electric 3%s, 1974 101 3.43 104.6 


Preferred Stocks 


These are good grade issues suitable for general invest- 
ment purposes. 


Recent Call 

Price Yield Price 
American Sugar Ref. 7% cum..... 128 5.47% Not 
Atchison, Topeka & Santa Fe 5% 

(par $50) non-cum 5 4.31 Not 
Champion Paper $4.50 cum 4.24 106 
Gillette Company $5 cum. conv..... 122 4.10 105 
Public Service E&G $1.40 cum. conv. 29 4.83 (1960) 
Reading 4% Ist (par $50) non-cum. 39 5.13 50 
Wheeling Steel $5 cum 5.81 105 


Long Term Growth Stocks 


Attraction of these issues is based on industry growth or 
steady improvement of individual company position. Yield 
is subordinate to long term price appreciation possibilities. 


--Dividends—, Recent 

1953 1954 Price Yield 
Dow Chemical r $0.75 42 24% 
El Paso Natural Gas j 0.80 40 4.0 
General Foods y J 73 738 
Int’l Business Machines ‘ 298 71.3. 
Standard Oil of California J : 62 48 
Union Carbide & Carbon J f 87 29 
United Air Lines j : 23 «(6.5 - 
United Biscuit ‘ j 33 6.1 
Westinghouse Electric : d 74 2.7 


* Also paid stock. f Based on current quarterly rate. 
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Common Stocks for Income 


Issues of this type should constitute the larger proportion 
of common stock commitments held by the average investor; 
issues listed in the “Stocks for Income and Appreciation” 
classification may be used as supplementary selections. 


--Dividends—~, Recent 

1953 1954 Price Yield 
American Tel. & Tel 
Borden Company 
Columbia Gas System 
Consolidated Edison .......... 
Household Finance 
Kress (S. H.) 
Louisville & Nashville 
MacAndrews & Forbes 
May Department Stores 
Melville Shoe 
Pacific Gas & Electric 
Pacific Lighting 
Philip Morris Ltd 
Safeway Stores 
Socony-Vacuum 
Southern California Edison.... 
Sterling Drug 
Texas Company ......... hinne 
Union Pacific R.R............. A ‘ 
Walgreen Company ‘ 0.80 
West Penn Electric J 1.10 


BREQSEBRRRES 


* Also paid stock. + Based on current quarterly rate. 


Stocks for Income and Appreciation 


These sound common stocks do not possess the same 
degree of stability as issues listed in the “Common Stocks 
for Income” group but are satisfactory for larger portfolios. 
Greater price volatility should be expected from commit- 
ments in this classification. 


7-Dividends—, Recent 

1953 1954 Price Yield 
Allied Stores ’ $2.25 46 6.5% 
Bethlehem Steel . 3.25 71 7.0 
Brooklyn Union Gas j 1.17% 30 5.7 
Cluett, Peabody 1,00 74 
Container Corporation 1.75 
Flintkote Company J 1.50 
General Motors . 2.00 
Glidden Company ; 1.50 
Kennecott Copper 
Mathieson Chemical 
Mid-Continent Petroleum 
Simmons Company 
Sinclair Oil 
Sperry Corporation 
U. S. Steel 


* Also paid stock. ¢ Based on current quarterly rate. 
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Washington Newsletter 





Urge super sales promotion effort to reduce dairy 


surpluses—New tax law would give taxpayers a break 


dollarwise, but would add to woes in filing returns 


WASHINGTON, D. C.—Some time 
ago Secretary Benson proposed an 
idea for handling dairy surpluses 
which may have seemed revolutionary 
to the industry: to try selling them. 
Now, wandering through the Agri- 
culture Department, one gets the im- 
pression that just about everybody 
there is working on the great promo- 
tion. Employes get so fascinated that 
they take personally to drinking milk. 

The most direct and perhaps least 
important work lies in sales talks. 
The radio chats which early in the 
day provide housewives with recipes 
requiring milk, cheese or butter, are 
likely to have been written in the 
Department. It’s the Department that 
proposes skim milk to people on re- 
ducing diets. It’s curious that Gov- 
ernment officials should be telling 
advertising men, working on dairy 
company accounts, that they should 
picture glowing brides instead of 
mere labels, 

The great work lies in the effort to 
change the whole merchandising sys- 
tem. Along with the major food com- 
panies, the Department is searching 
for a sterile milk which could be 
shipped across the country in cans 
and stored. One inventor claims he 
has one which tastes exactly as it 
should, but no milk company so far 
has offered to buy his formula. At 
present, milk is entirely a local busi- 
ness ; a given city is supplied by near- 
by dairy farmers. It’s felt that pro- 
duction of a carined sterile milk 
would open the way to country-wide 
competition and, therefore, greater 
sales. 


The Department of Agriculture 
soon will install milk-selling slot ma- 
chines in key spots—for study. To be 
studied will be things like best loca- 
tions, cost of servicing a machine, 
comparisons of cost between those 
offering half-pint bottles and those 
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pouring into paper cups and others. 
Manufacturers are offering their ma- 
chines free. 


At a recent Interstate Commerce 
Commission hearing there was a lot 
of evidence that the railroads do have 
a method for dealing with trucking 
competition by loading trucks in one 
city and then shipping them on flat 
cars across-country. But the truck 
drivers’ unions, whose members may 
be harshly affected, are protesting. 


A Senate Committee recently 
held a hearing, demanded by Mid- 
west Drys, on stopping the interstate 
advertising of liquor. A committee 
member commented that such a bill 
would be much too important to re- 
port hastily. So the Committee may 
be expected to study it indefinitely. 
Apparently, the sponsors just demand 
hearings, not reports. 


The tax forms you'll have to fill 
out next year will probably be the 
most complicated in the history of 
taxes. Practically everybody will have 
te hire an accountant. Revenue 
Agents are trying to think up ways 
to do it all by table. Under the new 
law, this will be much harder than it 
is now. 

For instance, it’s fairly clear that 
there will be some kind of exemption 
for a fraction of dividend income, 
though the amount will be less than 
originally proposed by the House. 
This must add several paragraphs to 
the form, involving the segregation of 
such income in the first place and 
then, possibly, its deduction from 
other income, followed by some spe- 
cial calculations. 

In general, the complications re- 
sult from the attempt to give tax- 
payers a break. A working mother is 
allowed a deduction for household 
help. This means that she must keep 









a record of the payments and that she 
enter them in the right place. Several 
such deduction add pages to the form. 


Unless a Revenue Bureau genius 
thinks up a solution, the great de- 
mand next year will be for simpler 
forms. The usual attack is to grant 
an “average” credit—as 10 per cent 
is now granted for charities, medical 
expense, etc. So far, this has not been 
written into the law. There will be 
more work for the Bureau as well as 
for its correspondents. 


The Atomic Energy Commission 
has gotten itself into so many quar- 
rels that Congressmen doubt that a 
change in law can pass. At very least, 
it’s said, there would be a floor fight. 
The efforts to use atomic energy for 
electric power won’t stop. But com- 
panies may not be given a direct in- 
centive for going into it. 


Congress managed to cut appro- 
priations, as requested by the Ad- 
ministration, by about $1.5 billion. 
But this is far from enough to avoid 
the issue of raising the tax limit. 
Treasury officials continue to point 
out that during the second half they 
will be in danger of running out of 
cash. 


Departmental press agents tell 
you that their bosses have all sorts 
of wonderful ideas for progress and 
plenty, which they’d shoot but for the 
oncoming elections. They’re being 
cautious, So it’s just as it was in the 
old days. You wouldn’t have noticed 
any let-down in activity, but would 
be promised a spurt shortly after 
Election Day. 


—Jerome Shoenfeld 
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New-Business Brevities 





Appliances & Gadgets... 

The Porta-vac, a new model vacu- 
um cleaner currently being intro- 
duced by Westinghouse Electric 
Corporation, weighs only 7% pounds 
and is less than a foot long—equipped 
with five cleaning attachments, the 
low-priced vacuum cleaner features a 
rubber-reinforced plastic body. . . 
Extension legs permit the conversion 
of under-height tables to 30-inch 
dining table height and of dining 
tables to 3514 inch counters—sold by 
Midwest Folding Products, the ex- 
tension legs are made for use with 
hollow-leg tables... . A new water 
softener introduced by Culligan, Inc., 
is designed to appeal to the aesthetic 
tastes of the lady of the house—it is 
smartly styled to take its place beside 
the appliances she is already used to 





The extraordinary success of axle-trans- 
mission drive units, specially designed in 
collaboration with Clark engineers for 
farm and construction machinery, has con- 
vinced several leading manufacturers that 
it's good business to work with 


LARK 


EQUIPMENT 


an outstanding name in 
POWER TRANSMISSION ENGINEERING 


CLARK EQUIPMENT COMPANY 
BUCHANAN, MICHIGAN 


OTHER PLANTS: BENTON HARBOR e 
BATTLE CREEK and JACKSON, MICHIGAN 


Products of CLARK EQUIPMENT... 
TRANSMISSIONS e@ AXLES (Front and Rear) @ AXLE 
HOUSINGS e TRACTOR UNITS e FORK TRUCKS AND 
TOWING TRACTORS @ ROSS CARRIERS e POWRWORKER 
HAND TRUCKS e POWER SHOVELS e ELECTRIC STEEL 
CASTINGS © GEARS AND FORGINGS 





seeing around her kitchen. . . . Latest 
in gadgets for the fisherman is the 
Sportsman's Power Kit, which in- 
cludes an electric fish scaler, carbo- 
rundum stone for sharpening hooks 
and knives, a small vise for tying 
flies, and other accessories—the kit 
comes with a case measuring 9x 4x 
2% inches, according to American 
Homecraft Company. 


Electrical... 

That’s no ordinary sink which the 
young lady is using in the photo 
below, but an industrial variety which 
uses ultrasonics (or “silent sound”), 


smog 


passed through a water-detergent or 
cleaning solution, to scrub micro- 
scopic dirt from precision instrument 
parts—now in commercial production 
by the Pioneer-Central Division of 
Bendix Aviation Corporation, the 
sound-wave cleaner will first be avail- 
able for delivery early next month; 
three models ranging from four to 12 
inches in diameter, with depth equal 
to the diameter, will be offered indus- 
try.... International Harvester Com- 
pany now has a portable unit which 
enables the farmer to harness the 
power of his tractor to operate a vari- 
ety of equipment from drills to water 
pumps—the device is trade-named 
the E£lectrall. . A high-fidelity 
three-speed portable record player 
has been engineered specifically for 
music education classrooms by the 


Magnavox Company; briefly, the 
player was designed to give maximum 
performance, hard usage, and to be 
marketable at a lower price than 
the company’s comparable consumer 
model— known as the Magnavox 
Classmate, the player features two ex- 
tended range speakers and has head- 
phone terminals for the convenience 
of the hard of hearing or for individ- 
ual listening. 


Materials Handling ... 

The advantages of a 500-pound 
capacity hydraulic lift truck and the 
portability of a two-wheel hand truck 
have been combined in the making of 
a new piece of industrial equipment 
called the Shop Caddy—a product of 
Precision Equipment Company, it can 
lift up to 36 inches high and has a 
16x20 inch platform. Clark 
Equipment Company has won Under- 
writers’ Laboratories recognition for 
a fork lift truck which is powered by 
bottled gas—this is the first unit of 
its type ever to receive UL approval. 
. .. Thirty-one do’s and don’ts for the 
safe operation of industrial trucks are 
suggested in literature available from 
the Elwell-Parker Electric Company 
—the material is suitable for use both 
by administrative personnel and the 
truck operators themselves . . . Clean- 
ing the walls of San Francisco’s 1,662 
foot Broadway Tunnel once required 
128 man-hours of scrubbing; but 
now, thanks to Yale & Towne Manu- 
facturing Company, the task can be 
completed in four hours—the 96 per 
cent time savings is made possible by 
the use of a gasoline-powered fork 
truck equipped with a special washing 
device which first sprays tunnel walls 
with water, then scrubs them with 
hydraulically operated brushes and 
finally rinses. 


Rubber .. . 

Last November, Packard Motor 
Car Company became the first auto 
manufacturer to offer tubeless tires 
as optional equipment on any model 
car—now once again, Packard takes 
the lead, this time by including tube- 
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less tires as standard equipment on all 
current models and at no additional 
cost. . . . This, incidentally, gives 
Packard an immediate selling advan- 
tage over the rest of the industry 
which, to judge from a statement only 
a fortnight ago by the B. F. Good- 
rich tire division, had not planned to 
offer tubeless tires as standard gear 
until late this year or early next, 
simultaneous with the previewing of 
1955 models—Goodrich did not 
specify which 1955 cars would have 
the improved tire. . . . General Tire 
& Rubber Company has_ switched 
from the use of extra-ply rayon cord 
to Nygen fabric for the manufacture 
of all giant-size, special-purpose tires 
—reported to be the strongest fabric 
ever developed for making tire car- 
casses, Nygen until now had been 
used by General only for regular 
truck and passenger car tires... . 
Rubber-asphalt roads may become 
more commonplace throughout the 
nation now that U.S. Rubber Com- 
pany’s Naugatuck Chemical division 
has found a way whereby any asphalt 
plant can prepare the mixture from 
pencil eraser-like synthetic rubber 
pellets and asphalt—previously Nau- 
gatuck Chemical had to premix the 
asphalt and rubber and ship the hot 
topping material in insulated tank 
cars to the place of use; this pro- 
cedure made long distance shipments 
difficult and also meant high trans- 
portation costs. 


Random Notes... 

E. I. du Pont de Nemours & Com- 
pany is manufacturing a new auto- 
mobile seat cover fibre fabric that 
doesn’t fray and pull apart when it’s 
wet—the fabric is woven from Neo- 
prene-treated yarn. .. . Handy for a 
dozen-and-one purposes is a Kraft 
board suitcase (measures 20 x 14 x 
6% inches) which is inexpensive 
enough to be thrown away after a 
single use although it actually is 
strong enough to endure much longer 
service—called the CariCase, and an 
innovation of Marwol Products Com- 
pany, it has a light tan linen finish 
that makes it suitably attractive for 
the traveler to use. 


—Howard L. Sherman 





When requesting information concerning 
business questions, please address this de- 
partment and enclose a_ self-addressed 
stamped envelope. Also refer to the date 
of the issue. 
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THE CHASE 
NATIONAL BANK 


OF THE CITY OF NEW YORK 


STATEMENT OF CONDITION 


JUNE 30, 1954 


RESOURCES 
Cash and Due from Banks . .. . 





U.S. Government Obligations. . . 


State, Municipal and Other Securities. 
Mortgagee « 6 5 6 © 6 8 et 
a a ee ae ar 
Accrued Interest Receivable . . . 
Customers’ Acceptance Liability . . 
Banking Houses . ..... . 
oe eee er ee ee ee 


LIABILITIES 





ee ne a oe ee ee 
Foreign Funds Borrowed ... . 
Reserves—Taxes and Expenses. . . 
Other Liabilities . . .... . 
Acceptances Outstanding . .. . 

pee | a ee a 
Capital Funds: 


Capital Stock. . $111,000,000.00 


(7,400,000 Shares— 
$15 Par) 


Surplus . . . 219,000,000.00 


Undivided 


Profits . . . 60,299,390.72 





$1,372,624,418.89 
1,267,914,789.71 
579,420,233.30 
68,363,286.85 
2,282,637,187.22 
14,833,453.13 
50,757,207.64 
32,103,593.51 
10,072,341.58 





$5,678,726,511.83 








$5,174,415,072.21 
9,180,187.00 
28,612,680.61 
24,527,167.51 

5 7,463,031.83 
5,771,018.05 


390,299,390.72 
$5,678,726,511.83 











United States Government and other securities carried at 
$487,691,260.00 were pledged to secure public and trust de- 
posits and for other purposes as required or permitted by law. 


Member Federal Deposit Insurance Corporation 








Business Background 





“Business good and economy strong," says Arthur Dietz, 


who carries one million customers for around $1.2 billion 





OW’S BUSINESS? — In its 

service to subscribers, FINAN- 
c1AL WortLp endeavors to get the 
answer to the foregoing question to 
help its readers shape their invest- 
ment policies. For quite a different 
reason, that of keeping a giant com- 
pany’s loans clean, healthy and liquid, 
ArtHur QO. DIETz wants also to 
know what business conditions are 
around the country. The C. I. T. 
Financial Corporation’s subsidiaries 
include the nation’s largest indepen- 
dent automobile finance company, one 
of the biggest automobile insurance 
companies, the largest industrial 
financing firm and three of the biggest 
factoring concerns. All told, Mr. 
Dietz as president of the largest con- 
sumer financing concern in the world 
carries a million customers for some- 
thing like $1.2 billion which is enough 
to qualify him among those people 
with a better-than-average reason for 
wanting to know the facts about busi- 
ness. How does he feel? “Except in 
some spots where local conditions are 
out of tune with the general picture, 
there is plenty of evidence that 1954 
will go down in history as a good 
year for business,” he says. “Business 
is good and our economy is strong.” 


His Sources—‘The information 
we receive from financial and _ busi- 
ness magazines, newspapers, news- 
letters, radio, television and other 
media is helpful,” Mr. Dietz explains. 
But if you are lending money to a 
company doing business with newly- 
weds in Tucson or helping finance a 
textile business in the Carolinas, you 
want your information localized and 
pin-pointed. “We are able to keep 
on top of the changing economic pic- 
ture by utilizing our network of over 
400 division and branch offices of 
Universal C. I. T. Credit Corpora- 
tion, the automobile finance company. 
Every month, each of the branch 
office managers sends in to his divi- 
sion head a detailed report on local 
business conditions. By the tenth of 
the month, each of the 38 division 
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By Frank H. McConnell 





heads who are vice presidents consoli- 
dates these reports and sends in a 
division summary. These summaries, 
which are read and evaluated by all 
home office executives, cover all 
phases of business generally, in- 
cluding the over-all activities of our 
competitors.” The net result sum- 
marized above, as you will note from 
reading other parts of this issue, 
tallies quite closely with FINANCIAL 
Wokr.p’s conclusions collected, how- 
ever, from different sources and 
evaluated from a different standpoint, 
the investor’s. 


Bulova Backlog — Another sol- 
dier who without trumpetry is appar- 
ently contributing importantly to the 
earnings outlook of an American cor- 
poration is General of the Army 
Omar N. Braptey. Upon retire- 
ment from the Army he became chair- 
man of Bulova Research & Develop- 
ment Laboratories, Inc., and set about 
developing precision products de- 
signed to meet the exacting require- 
ments of the military. Currently, this 
division of the Bulova Watch Com- 
pany, which has a $50 million defense 
backlog, is helping to convert Bul- 
ova’s watch-making techniques and 
specialized skills to the mass pro- 
duction of defense items. JoHN H. 
BALLARD, Bulova president, who for 
the 1953-54 fiscal year ended last 
March 31, reported net profits of $2.8 
million against $2.6 million the year 
before, attributes firm sales demand 
largely to the development of new 
products in its specialized field. “By 
this time next year,” he says, “I hope 
to be able to reveal a_ striking 
addition to the Bulova family of 
products.” He gave no hint as to 
what he had in mind. 


Pasadena Surprise — The resi- 
dents of a wealthy Los Angeles 
suburb, Pasadena, who have come 
to accept the bizarre as not unusual, 
were somewhat surprised recently at 
a new honor won by its lusty new 
company, the Consolidated Engi- 












Arthur O. Dietz 


neering Corporation. It was the only 
western entry to win an award at 
the Seventh Annual Cleveland Film 
Festival last June for industrial films, 
but it came home with the top honor. 
The winning film shows how electro- 
mechanical and electronic devices 
evaluate and record strain, vibration, 
pressure, acceleration and other phe- 
nomena of nature and bears a title 
few Hollywood marquises would 
flash, Dynamic Measurement. Con- 
solidated turned the job of producing 
it over to 26-year-old Jack CopE- 
LAND who studied electrical engi- 
neering at the California Institute of 
Technology; cinematography at the 
University of Southern California, 
and somewhere along the line found 
time to work for Consolidated. 





Two Successors—‘“I’m guing to 
spend part of the summer sitting in 
a rocking chair” is the answer 
WILLIAM WHITE is reported to have 
made to an inquiry as to what the 
railroad executive planned next to do. 
Several rumors of important offers 
are current, but apparently no deci- 
sion has been made. Mr. White 
attended the kick-off of the campaign 
launched recently by the Committee 
of Railroad Suppliers to free the rail- 
roads from some regulatory restric- 
tions dating back to the gas-light age. 
On the speakers’ dais before him 
were seated two men who now occupy 
positions he once held: Perry M. 
SHOEMAKER, president of the Dela- 
ware, Lackawanna & Western Rail- 
road, and A. E. PERLMAN, president 
of New York Central Railroad. The 
speaker of the day was U. S. Steel 
Corporation’s BENJAMIN F. Fatr- 
LESS. 
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ASSETS 
Cash, Gold and Due from Banks............. $1,385,694,206 
United States Government Obligations........ 1,602,710,324 
Obligations of Other Federal Agencies........ 40,332,173 
State and Municipal Securities.............. 575,223,849 
SI PENS OP ee Oe eee 78,411,528 
a er eee 2,202 ,228,486 
Real Estate Loans and Securities............ 230,682 
Customers’ Liability for Acceptances....... ia 27,838,032 
Stock in Federal Reserve Bank.............. 10,500,000 
Ownership of International Banking 
EIS Per ere Tee eee eee . 7,000,000 
EEE SEPP E LT. Ce eee 30,768,737 
Se MS oa bb ors dak ce aledbanbaeel 5,706,940 
TES 2 axa ON K SEES. Cia $5,966,644,957 
LIABILITIES 
I onc: eiacapadetseens Stas ts we sce $5,455,443,656 
Liability on Acceptances and Bills. .$66,511,778 
Less: Own Acceptances in Port- 
aie Kis seed ieee 36,578,047 29,933,731 
Due to Foreign Central Banks............... 11,349,000 
(In Foreign Currencies) 
Items in Transit with Branches. ............. 346,350 
Reserves for: 
Unearned Discount and Other Unearned 
I i Gs ete hind EE ke hae ke 22,573,793 
Interest, Taxes, Other Accrued Expenses, etc. 35,550,824 
I rr Pee res eo On eener e 3,750,000 
Ray eee eee $150,000,000 
(7,500,000 Shares—$20 Par) 
I 62 Be war weeks de Ed evade 200,000,000 
Undivided Profits. ..... 0c cesees 57,697,603 407,697,603 
US & Hes bens degen kus oe $5,966,644,957 








Figures of Overseas Branches are as of June 25. 


$487,484,642 of United States Government Obligations and $12,852,700 of 
other assets are pledged to secure Public and Trust Deposits and for other 


purposes required or permitted by law. 


(Member Federal Deposit Insurance Corporation) 





Affiliate of The National City Bank of New York for separate 


administration of trust functions 


CITY BANK FARMERS TRUST COMPANY 
Head Office: 22 William Street, New York 


Capital Fund's $32,439,461 
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DIRECTORS 
HOWARD C. SHEPERD 
Chairman of the Board 


JAMES S. ROCKEFELLER 
President 


RICHARD S. PERKINS 
Vice-Chairman of the Board 





STANLEY C. ALLYN 


President, The National Cash 
Register Company 


SOSTHENES BEHN 
Chairman, International 
Telephone and Telegraph 
Corporation 


CURTIS E. CALDER 


Chairman of the Executive 
Committee, Electric Bond and 
Share Company 


CLEVELAND E. DODGE 


Vice-President, Phelps Dodge 
Corporation 


RALPH GWIN FOLLIS 


Chairman of the Board, Standard 
Oil Company of California 


ROY H. GLOVER 
Vice-President and General 
Counsel, Anaconda Copper 
Mining Company 


JOSEPH P. GRACE, JR. 
President, W. R. Grace & Co. 


HARRY C. HAGERTY 
Financial Vice-President, 
Metropolitan Life Insurance 
Company 


AMORY HOUGHTON 
Chairman of the Board, 
Corning Glass Works 


NATHAN C. LENFESTEY 
Executive Vice-President 
and Cashier 


KEITH S. McHUGH 
President, New York 
Telephone Company 


ROGER MILLIKEN 
President, Deering, Milliken & 
Co., Incorporated 


FREDERICK B. RENTSCHLER 
Chairman, United Aircraft 
Corporation 


REGINALD B. TAYLOR 
Williamsville, New York 


ROBERT WINTHROP 
Robert Winthrop & Co. 


BOYKIN C. WRIGHT 
Shearman & Sterling & Wright 
































—( Abitibi 
NOTICE OF 


REDEMPTION 


To the Holders of the 
Cumulative Redeemable 
Preferred Shares of the 
Par Value of $20 each 


NOTICE is hereby given that Abitibi 
Power & Paper Company, Limited 
(hereinafter referred to as the “Com- 
pany”) intends to redeem and will 
redeem on the 30th day of July, 1954, 
all its outstanding Cumulative Re- 
deemable Preferred Shares of the par 
value of $20.00 each and that on and 
after the said day the Company will 
pay to or to the order of the regis- 
tered holders of such shares the re- 
demption price thereof, namely, the 
sum of Twenty-five Dollars ($25.00) 
for each such share against presenta- 
tion and surrender of the certificates 
therefor at any one of the following 
places: 

Montreal Trust Company, 15 King 
Street West, Toronto, Ontario, or 
511 Place D’Armes, Montreal, Que- 
a or 466 Howe Street, Vancouver, 





Datep the 28th day of June, 1954. 


ABITIBI POWER & PAPER 
COMPANY, LIMITED 


L. B. PoruaM, Secretary 

















ccna -Siandard 


PREFERRED DIVIDEND 
COMMON DIVIDEND 
A quarterly dividend of $1.75 per share 
on the Preferred Stock has been de- 
clared, payable September 1, 1954 to 
stockholders of record at the close of 
business on August 24, 1954. 

A dividend of 25 cents per share on 
the Common Stock has been declared, 
payable September 24, 1954 to stock- 
holders of record at the close of busi- 
ness on September 1, 1954. 


AMERICAN RADIATOR & STANDARD 
SANITARY CORPORATION 
JOHN E. KING 


Vice President and Treasurer 



















RIO GRANDE VALLEY 
GAS COMPANY 


BROWNSVILLE, TEXAS 


DIVIDEND NO. 26 


A cash dividend of five cents per share on 
the outstanding common stock of this cor- 
poration has been declared payable August 
10, 1954, to stockholders of record at the 
close of business July 15, 1954. 


W. H. MEREDITH 
Treasurer 
July 1, 1954. 




















CORPORATE EARNINGS 


EARNED PER SHARE 7 
ON COMMON STOCK: 1954 1953 


28 Weeks to June 12 





PNET bs cick canes $0.78 $0.47 

24 Weeks to June 12 
Baorer (0. .i.casasnceee 2.18 1.91 

12 Months to May 31 
Amer. Gas & Electric.... 2.37 2.50 
California Oregon Pwr.... 1.97 1.65 
Cent. Ohio Light & Pwr.. 3.00 2.71 
Dallas Power & Light.... 9.56 9.24 
El Paso Natural Gas..... 2.79 2.82 
General Telephone ....... 2.73 2.92 


Iowa Electric Lt. & Pwr.. 1.63 1.84 
Kentucky & W.Va. Power 2.13 2.06 


Latete GGRS oc cacasascens 0.90 0.95 
Maine Public Service .... 1.72 1.89 
Middle South Utilities.... 1.51 1.29 
Otter Tail Power........ Zaid 2.27 
Peate Tel. & Tel........ 7.84 444 
Raytheon Mfg. .......... 1.53 1.68 
Texas. Utilities .......... 3237 3.31 
Virginia Elec. & Pwr..... 1.96 1.81 
West Penn Electric...... 3.48 301 

9 Months to May 31 
Dayton Malleable Iron.... 2.53 4.62 
Masonite Corp. .......... 1.39 1.78 
Ce ee ee 1.50 3.44 


Murray Corp. of Amer... 3.48 z.A3 
Wesson Oil & Snowdrift. 3.03 1.51 


6 Months to May 31 





Aveus Corp. Ltd..o.5i0<. *0.55 *0.53 
Elastic Stop Nut......... 1.84 1.52 
Ex-Cell-O Corp. ........ 5.70 3.17 
3s | err. ere 1.84 1.45 
Hooker-Electrochemical.. 1.80 1.51 
Mueller Brass. <i. s2<%o%s 2.05 3.43 
Saco-Lowell Shops ...... 1.48 0.75 
St NE bccn consexees 1.64 1.10 
Wyandotte Worsted ..... D0.56 0.22 
5 Months to May 31 
Comttad TRO: is csacess 0.41 0.55 
Gulf, Mobile & Ohio...... 1.90 3.41 
Illinois Terminal R.R..... D0.05 0.34 
Lehigh Valley R.R....... 0.05 1.69 
Louisville & Nashville.... 3.01 5.45 
Maine: Central <.2.225..%. 3.00 4.34 
New York Central....... D1.10 1.98 
Southern Pacific ......... 1.79 2.83 
Si os eer eee 1.07 1.22 
Western Union .......... 2.05 2.82 
3 Months to May 31 
Beatrice Foods .......... 0.80 0.65 
Gonnd UWellon «4... 500405 0.78 0.70 
Sheaffer (W. A.) Pen... 0.59 0.50 
20 Weeks to May 23 
Celts Mite. cc. i eee 0.73 0.70 
26 Weeks to May 1 
Universal Pictures ....... 157 1.28 
12 Months to April 30 
Erie Forge & Steel....... 0.58 1.61 
TE ry ee 2.63 3.33 
Vulcan Iron Works...... 0.03 0.35 
9 Months to April 30 
Duro-Test Corp. ........ 0.64 0.45 
ek te es Pee 119 D044 
6 Months to April 30 
Canadian Breweries ...... *1.06 *1.08 
Nunn-Bush Shoe ........ 1.39 1.30 
3 Months to April 30 
ape 0.14 0.13 
12 Months to March 31 
Bulova Watch 0.5 cisads 4.41 4.13 
Champion Paper & Fibre. 4.13 3.82 
Davega Stores ...<0s-cs D0.88 0.24 
Gerber Products ......... 2.57 2.35 
Gruen Watch ........... 2.88 4.25 
Canadian currency. D—Deficit. 





DIVIDENDS DECLARED 


To receive a dividend, stock must be 
held on the ex-dividend date, normally 
three days before the record date. 





Hldrs. 

Pay- of 
Company able Record 
Adams-Millis ........ Q50c 8&2 7-16 


Amer. Radiator & 
Standard Sanitary ....25c 9-24 9-1 


ID FH Minis se vai Q$1.75 9-1 8-24 
Amer. Viscose ....... Q50c 8-2 7-20 
Anderson, Clayton ....Q50c 8-2 7-16 
Booth Fisheries ...... QO25c 8&2 7-20 
Brockton Taunton Gas.Q10c 8-16 8-2 

De Bae WE. ca ceses’s Q95c 10-1 9-20 
Cent. Pwr. & Lt. 

Cn EN eee Q$l 8-2 7-15 


Cent. Pub. Utility..... S40c 8-10 7-16 
Cook Paint & Varnish.Q25c 9-1 8-12 


Davidson Bros, ....... Ql0c 8-4 7-14 
Daystrom, Inc. ....... Q25c 8-16 7-27 
Detroit Steel Prod.....Q50c 8-3 7-12 
Falstaff Brewing ..... Q25c 8-2 7-16 
Fitchburg Gas & Elec- 

ee ere Q75c 8-16 82 


Food Machinery & 


Chemical 334% pf.Q9334c 8-2 7-15 
Gladding McBean..... Q35ce 7-20 7-9 
Goodyear Tire & 

NY ORG ie wens Q75ce 9-15 8-16 
Grand TWSi08 ....46/.55%- Q25c« 8-27 8&2 
Halliburton Oil Well..Q50c 9-10 8-25 
Higbie Manufacturing ..15¢ 8-2 7-15 

SOR:  tkaxdtediunesecael E5c 8-2 7-15 
Hussmann Refrig. ....Q30c 8-2 7-21 
Interchemical Corp...... 50c 8-2 7-19 

Do 44% pf.....Q$1.12% 8-2 7-19 
Int’l Business Machines. Q$1 9-10 8-19 
Kobacker Stores ..... Q20c 8-2 7-16 
Lee Rubber & Tire....Q75c 8-2 7-15 
Lehman Corp. «sis. $1.80 8-2 7-14 
Marshall Field ....... Q50c 8-2 7-15 
Mathieson Chemical ..050c 9-15 9-1 
Maytag Co. $3 pf...... QO75e 8-2 7-15 
Melville Shoe ........ O45c 8-2 7-16 
National Biscuit ...:.. Q50c 10-15 9-15 
New York Ghnidlee. 5c 8-2 7-20 
Nunn Bush Shoe...... Q20c 8-2 7-15 
Oklahoma Gas & Elec.37%c 7-30 7-14 
Pacific Lighting ...... Q50c 8-16 7-20 
Phillips-Jones .......... 20c 8-2 7-28 
Pitts. Plate Glass....... 35c «68-202 7-12 
Rite GOPO. 4 sdiedcwes Q25c 8-23 7-16 
Raymond Concrete 

PE cchceuanetet Q37%c 8-2 7-20 
Rio Grande Valley Gas..5c 8-10 7-15 
Rockland Light 

ees bet bckawes Se 8-2 7-15 

Do 4.65% pf....... Q$1.16 8-2 7-15 
Rohr Aircraft Corp.....25c 7-26 7-15 
St. Louis-San Fran. 

a cuvicuscuwecsad 62%c 9-15 9-1 
Sued Air Line R.R..Q$1 9-27 9-16 
Sears, Roebuck ........ 60c 10-2 8-27 
Seton Leather ......... 25c 8&2 ‘7-16 
Stein (A.) & Co...... Q30c 8-14 7-30 
i) a 2 rrr 25c 8-2 7-13 
Tampa Electric ........ 70c 8-16 8-2 
Winn & Lovett....... Ml5c 8&2 7-20 
Wrigley (Wm.), Jr...M25c 10-1 9-20 

Liquidating 
Kalamazoo Stove & 
GOS ikcdikndeadenkel $1 7-22 7-16 
; Stock 
Mathieson Chemical ....5% 7-16 7-9 
Raytheon Mfg. ........ 10% 7-23 7-12 
Omissions 


Lowell Bleachery; Northwest Airlines 
4.6% pf.; Wamsutta Mills. 





*Canadian currency. E—Extra. M—Monthly. 
—Semi-annual. 


Q—Ouarterly. 


FINANCIAL WORLD 









wsiwei st 


A™ Qaq= 


— 


COO hwwN 





Street News 








Times have changed; Ford Motor stock may be offered to 


public—Auto maker's capital structure may be revamped 


umbling under the surface of 
Wall Street is a rumor, fairly 
well defined and not in the idle gossip 
stage, that the Ford Motor Company 
is planning to invite the public in as 
stockholders in that great family 
enterprise. It is the kind of rumor 
that gains credence from the way 
they say “no comment.” As the story 
goes, the initial sale of Ford stock 
would have a market value of $150 
million and the stock would almost 
immediately meet the New York 
Stock Exchange’s requirements as to 
distribution. 

At the date of the last published 
report, Ford Motor had outstanding 
3,452,900 shares of $5 par value, 
resulting from a 20-for-1 split 20 
years ago. The par value in this case 
has no meaning. Ford has spent $1 
billion for capital improvements since 
1946. Some significance is attached 
to the fact that a high official in the 
Ford organization revealed recently 
that one to two billion dollars more 
will be needed in the expansion and 
improvement program now being 
carried out. 


The battle for supremacy in the 
automobile industry has a bearing on 
the Ford story. Up to now Ford has 
been able to generate all its capital 
internally. But will it be able to meet 
the stiffening competition without 
seeking money from the outside? 
That is a question that has risen 
frequently in the past and the answer 
has always been the same. Getting 
along without outside capital was a 
phobia with the elder Henry Ford. 
But times have changed. General 
Motors also has poured vast sums 
into plant since World War II, but 
even that great enterprise finally had 
to seek outside capital because the 
expansion program could not be 
carried out with funds generated 
internally. 

General Motors sold $300 million 
of 25-year debentures last December. 
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Another huge industrial corporation 
which finally had to concede that its 
expansion program was too great to 
be financed internally is United 
States Steel, which will raise $300 
million through a debenture issue 
this summer. 


It is taken for granted in the 
Street that Ford Motor will have to 
revamp its capital structure before 
the stock is offered to the public. The 
Ford family owns only about 5 per 
cent of the total stock now outstand- 


How to Uncover Profit 
Possibilities in Stocks 
Send for Mid-Year Edition 


GRAPHIC STOCKS “27 


1001 CHARTS 


showing monthly highs, lows—earnings—divi- 
dends—capitalizations—WVOLUME on virtually 
every active stock listed on N. Y. Stock and 
American Stock Exchanges covering nearly 
12 years to July 1, 1954. 

ALSO: See section discussing cur- 
rent trends in stock market from 
chartist viewpoint. 


Single copy (Spiral Bound)........ $10.00 
Yearly (6 Revised Issues).......... $50.00 


F. W. STEPHENS 


15 William St., New York 5 HA 2-4848 




















ABOUT TO MOVE? 


Don't rely upon the Post Office to 
forward your copies of FINANCIAL 
WORLD. Notify us two weeks in ad- 


vance, giving old and new addresses. 
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210 NEWBURY ST. 





STOCKS 


OF COMPANIES 


That Have Never Shown a Loss 
in 30 to 117 years 


UT of all the stocks listed on major exchanges, UNITED 
Service, in a new Report, has selected 104 stocks of com- 
panies that have never shown a loss in 30 to 117 years of opera- 
tion. Such a record reflects exceptional management and 
financial strength. These BLUE RIBBON stocks range from $7 
up. All pay dividends. Seven have paid every year for 73 years. 
Issues of special interest in this Report include: 


12 Stocks with unusual growth potentials 
8 Issues of Debt-Free Companies 

12 Stocks with Unbroken Dividends for 50 Years 
8 Liberal-Income Stocks, Yielding 6% to 9% 


You will find this one of the most valuable investment reports 
ever offered by an advisory service. Use it to select profitable 
investments and increase income. Send only $1 for your copy 
today. In addition we will send you without extra charge the 
next four issues of the weekly United Business and Investment 
Reports. (This offer open to new readers only.) 


[——— FILL OUT COUPON AND MAIL TODAY WITH ONLY $1 ———-— 
BY AIRMAIL $1.25 [_] 
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UNITED BUSINESS SERVICE 


| Serving more business men and investors than any other advisory service. 


FW-8390 


BOSTON 16, MASS. 
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The Directors of Daystrom, Incorporated, 

on June 28, 1954, declared a regular 

quarterly dividend of 25 cents per share, 

— August 16, 1954, to holders of 
record July 27, 1954. 

_ _— 

















REAL ESTATE FOR SALE 


VIRGINIA 








Attractive home with acreage, 13 miles Charlottes- 
ville, University of Virginia. Wooded setting, 
mountain brook and view, adjacent lake for fish- 
ing and swimming. Three bedrooms, two tile 
baths, fully equipped custom-built kitchen, oil hot 
water heat. Large living room with log burning 
fireplace. $17,500. Terms. 


RAY W. WARRICK, BROKER 
CROZET, VIRGINIA 
PHONE 3701 





MARYLAND 





HAVRE DE GRACE, MARYLAND 


5 Acres in Center of City 
Industrial Plant with Pennsylvania Railroad 
Sidings—All Utilities 
On Susquehanna River 


WM. MARTIEN & CO., INC. 
3200 Mathieson Building 
Baltimore 2, Maryland 








ing and theirs is the only voting stock. 
The remainder is owned by the Ford 
Foundation and it is from this major 
holding that stock would be released 
for public offering. This poses a 
problem. The Ford family would not 
want to relinquish control. On the 
other hand, some concession would be 
necessary to the Stock Exchange’s 
rule against listing non-voting shares. 

That the Stock Exchange would 
be willing to bend in order to gain 
such a highly desirable listing as Ford 
Motor, is indicated by the arrange- 
ment it made recently to admit Royal 
Dutch Petroleum to trading. That 
stock has restricted voting power for 
the election of directors. The Ameri- 
can Stock Exchange’s enterprising 
management would be quick to bend 
if the Big Board should be too 
arbitrary on a Ford listing applica- 
tion. 


What makes bankers think the 
way they do on the subject of 
“window dressing” for their quarterly 
statements of condition? Even the 
credit regulation authorities are at a 








@® PROPOSITIONS: Welcome. 


ad from owner. Write, wire, 





For Lease 


DEPARTMENT STORE BUILDING 
“YEARLY GROSS POTENTIAL: $250,000 TO $500,000 
@ CONSTRUCTION: Brick, 


DIMENSIONS: Lot size: 25’x110’. 


LOCATION: 


POPULATION: 


PRODUCTION: 


QUOTATION: 3% 


@ UTILIZATION: Ideal for apparel, appliances, furniture, hardware, jewelry, musical 
insts., stationery, TV, variety, light mfg. with retail outlet. 

Courtesy to brokers. 

min. rent of first 5 yrs. + 144% of min. 

telephone: 


Owner: 2895 Mataro St., Pasadena 8, Calif.—Sycamore 3-8285 


*Might be $750,000 to $1,500,000 if busses or monorail are placed on nearby Arroyo Parkway. 


of 3 floors + 
basement with Spanish style face facing 
north with good display windows; rest- 
room each floor. 


Building 
has approx. 9,250 sq. ft. + sun deck; 2 
frontages; high ceilings. 


Prime—near 4 autoparks, 5 
banks, buses, freeway, labor supply, Los 
Angeles, offices, P. 0., S. P. R. R. team 
tracks in Pasadena—famous for its clim- 
ate, homes, Rose Parade, Rose Bowl, 
schools, ete. 


Pasadena with environs; 
175,000 with high buying power. L. A. 
County: 4,700,000; daily influx: 470. Car 
passengers entering California (1952): 
8,182,355. 


Bright outlook for L. A. 
area which ranks 4th nationally in the 
volume of manufactured production. Air- 
craft backlog alone: $4 billion. 


of gross vs. $300 net 
guaranteed monthly for entire bldg. as is; 
3 mos. gratis on 20-year-lease. Each 4 
years the net guaranteed rent increases 
$100 monthly. Taxes and _ insurance: 
$1,200 yearly. Lessee installs elevator, 
etc. at lessee’s expense. 


Broker’s commission: 3% of 
rent above 5 yrs. Free reprints of this 


loss for an answer. Banks still act as 
if there were some kind of stigma 
attached to being in debt to the 
Federal Reserve on those four days 
of the year when they are required 
to reveal their position publicly. The 
last day of June coincided with the 
end of the report week, so it was 
possible to observe exactly what the 
banks did about their debt to the 
Federal. The New York City banks 
owed the Federal and other banks 
$515 million on June 23. To get 
ready for the condition statements 
they paid off all but $1 million of it in 
that last week. The bulk of the repay- 
ments was on the last day of the 
month. 

A man high up in the New York 
Federal Reserve Bank said apropos 
of the previous quarterly window 
dressing: “They’re not fooling any- 
one. And besides, there’s no disgrace 
in being in debt to the Federal 
Reserve. That is what the Federal 
Reserve System is for—to supply 
reserves when the banks need them 
for legitimate purposes.” 


More Inflation? 
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Continued from page 3 


1953 levels, and the number of re- 
quests to the Veterans Administra- 
tion for guarantee of GI mortgages 
has also been running far ahead of 
1953—more than double in May, the 
latest month for which data are avail- 
able. The Housing Act of 1954 has 
yet to emerge from conference, but 
both the House and Senate bills pro- 
vide for larger loans and longer ma- 
turities for both old and new houses. 

It would appear that the only in- 
flationary influence currently lacking 
is inflation psychology on the part of 
the buying public. If this were to 
appear, inflation would become not 
only possible but likely. However, 
there are no signs of it as yet, and 
for good reason. During and parti- 
cularly after World War II, con- 
sumers’ needs were huge, and the 
capacity to fill them did not exist. To- 
day, these backlogs of deferred de- 
mand have been completely worked 
off, and buying has simmered down 
to a replacement basis except in the 
case of new families. On the other 
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hand, capacity has been vastly ex- 
panded, and has enough slack to take 
care of any scare-buying wave with- 
out difficulty. 

The latest cut in bank reserve re- 
quirements was not intended as an 
anti-deflationary measure; there was 
no need for it on this basis by the 
time the decision was made. Instead, 
it was intended to take care of the 
seasonal increase in business borrow- 
ing during the second half of the year, 
and to ease the Treasury’s financing 
problems. It is anticipated that the 
Federal Government will have to bor- 
row some $10 billion of new money 
by the close of 1954. Without the 
assistance just rendered by credit 
authorities this program would be 
unduly costly and might very easily 
lead to a credit pinch sufficiently 
severe to exercise an unfavorable ef- 
fect on business. 


Dividend Meetings 


he following dividend meetings 

are scheduled for dates indicated. 
Meetings are frequently moved up a 
day or more or may be postponed. 

July 16: Alabama Power; Campbell 
Wyant & Cannon Foundry; Carborun- 
dum Co.; Firestone Tire & Rubber; 
Missouri-Kansas Pipe Line Co.; Puget 
Sound Power & Light; Southern Natu- 
ral Gas; Spencer Shoe; United Electric 
Coal; White (S. S.) Dental. 

July 19: Ayrshire Collieries; Butler 
Bros.; Central Foundry; Chicago Corp.; 
Congoleum-Nairn; Consolidated Laun- 
dries; El Paso Natural Gas; Hires 
(Chas. E.); Hobart Manufacturing; 
Oswego Falls; Smith Agricultural 
Chemical; Suburban Propane Gas; Tel- 
Autograph Corp. 

July 20: Alabama Gas; American Steel 
Foundries; Beck (A. S.) Shoe; Colorado 
Central Power; Eddy Paper; Gair (Rob- 
ert); Kings County Lighting; Libbey- 
Owens-Ford Glass; Lynch Corp.; Mich- 
igan Bumper; Midland Steel Products; 
Murphy (G. C.); Muskegon Motor 
Specialties; New York, Chicago & St. 
Louis Railroad; North Central Texas 
Oil; Ohio Edison; Public Service Elec- 
tric & Gas; Rayonier Inc.; Rheem 
Manufacturing; Schering Corp.; Sun 
Oil; Tampa Electric; Thompson (John 
RY; Truax-Traer Coal; Twin Coach. 

uly 21: American Airlines; American 
Hawaiian Steamship; Belding-Hemin- 
way; Blackstone Valley Gas & Electric; 
Brown Rubber; California Water Serv- 
ice; Copperweld Steel; Douglas Air- 
craft; Dravo Corporation; Federal 
Mogul; General Steel Castings; Hooker 
Electrochemical; Hudson Pulp & Paper; 
Iowa-Illinois Gas & Electric; Middle- 
sex Water; Minneapolis Water; Mosi- 
nee Paper Mills; Pullman Inc.; St. 
Regis Paper; Seagrave Corp.; Servo- 
mechanisms, Inc. 

July 22. American Chain & Cable; 
Arizona Public Service; Bower Roller 
Bearing; Bunker Hill & Sullivan Min- 
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ing; Carrier Corp.; Cook Paint & Var- 
nish; Crown Cork & Seal; Dixie Cup; 
Eastern States Corp.; Florida Power; 
General Plywood; Inspiration Consoli- 
dated Copper; Magnavox Co.; National 
Acme; National Distillers Products; 
Outboard Marine & Manufacturing; 
Scott Paper; Seaboard Oil (Delaware); 
Signode Steel Strapping; Standard 
Brands; Thompson Products; United 
States Playing Card; West Point Manu- 
facturing. 

July 23: Acme Wire; American & 
Foreign Power; Budd Co.; Central Hud- 
son Gas & Electric; Chilton Company; 
Continental-Diamond Fibre; Delaware 
Power & Light; Eaton Manufacturing; 
Fruehauf Trailer; Gorham Manufactur- 
ing; Indiana Gas & Water; Iowa Power 
& Light; Motor Products; National 
Vulcanized Fibre; Ogilvie Flour Mills; 
Ryan Aeronautical; St. Louis-San Fran- 
cisco Railway; Superior Tool & Die: 
Thatcher Glass Manufacturing; West- 
inghouse Air Brake; Wickes Corpora- 
tion. 





BOND REDEMPTIONS 


Redemp- 
tion 
Amount Date 





Australia (Commonwealth of)—10- 


| EC eer $100,000 Aug. 1 
Canadian Liquidaire Properties— 

Series A, GAS, 1906 ......ccccece 80,000 Aug. 1 
Central Louisiana Electric—1st mort- 

Pe roe 40,000 Aug. 2 
Crampton Manufacturing—lst mort- 

OU. ae ree Entire Aug. 1 
Dominion Stores, Ltd.—Series A— 

Debentures 58, 1972........cceeee 209,500 July 31 
Traders Finance Corp.—Debentures 

Ce Ry ae St Entire July 30 
Washington Gas Light—refund, mort- 

GIGS. Bs? BB av ndcaccacivcacaes 90,000 July 





R.J. REYNOLDS 
TOBACCO 
COMPANY 


Makers of 
Camel, Cavalier and Winston 
: cigarettes 


3 Prince Albert smoking tobacco 











Quarterly Dividend 


A quarterly dividend of 60c per 
share has been declared on the 
Common and New Class B Com- 
mon stocks of the Company, pay- 
able September 7, 1954 to 
stockholders of record at the close 
of business August 13, 1954. 

W. J. CONRAD, 
Winston-Salem, N.C. Secretary 


July 8, 1954 

















MIAMI COPPER COMPANY 


6! Broadway, New York 6, N. Y. 
July 7, 1954. 
A quarterly dividend of fifty (50c) 
cents per share has been declared, 
payable September 22, 1954, to 
stockholders of record at the close 
of business September 8, 1954. 


JOHN G. GREENBURGH, 
Treasurer. 





PROFITS 


PREDICTED 


ON UNDER-PRICED STOCKS 


Babson’s New Stock List 
Reveals Today’s Best Bargains 


Some of the best buys in 10 years are 
among stocks now selling at or below their 
1946 highs. They represent well-known com- 
panies with good earnings and bright futures 

. in basic industries that have adjusted 
themselves to today’s economy. When the 
public wakes up to these bargains, their 
prices should advance sharply. 


18 Bargains Listed 


Babson’s new stock list selects 18 of to- 
day’s best buys. Some are selling at less 
than half their 1946 highs! Yet returns run 
as high as 6% and more. Babson’s clients 
are beating the public to these bargains. 
Why not you? 


NAME 
STREET 
CITY & STATE 


*, 


'S 


SCHOHHHCSHSHH SEF SELEFTERHESSCSCHESHETH CHOKE CEHMH HGR EeHTHC REECE HOC EEE SHO SESERES 


CUOGDORRCGUREEERRRCCRR TAS RARORCR EERE RC CRR CHER ESERCCGCCESRCRERRC RRR SRCCRCHRR RRR ERRSCRCRUHCRORERRRRRRERECRREEeay 


Reasons for Advice Given 


This list tells you why these 18 selected, 
under-priced stocks are good buys . . . for 
income, capital gain, growth or low-priced 
speculation. Reasons are based on Babson’s 
50-year experience during all kinds of mar- 
ket ups and downs. 


10 Switches Included 


To help you prevent losses and provide 
capital for profitable switches into bargain 
stocks, we also give “sell” advice on 10 
well-known, over-priced stocks. 


All for $1.00 


This list of 18 bargains and 10 switches 
costs you $1.00 . . . to cover cost of prepara- 
tion and mailing. Yet, it could mean thou- 
sands of dollars to you. Mail coupon below 
today for Babson’s new Stock List. 


bbb liiiiiiiiiiiiiiiiiiiil 


BABSON’S REPORTS INC., Dept. FW-5, Wellesley Hills 82, Mass. 


Please send me at once, postpaid, your new Stock List containing today's 18 Best 
Buys and 10 Stocks to Switch. $1 is enclosed. 
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STOCK FACTOGRAPHS 





American Woolen Company 





Copper Range Company 





Incorporated: 1916, Massachusetts; ‘iinieniinde an 1899 consolidation of 26 
established companies. Offices: i Mill St., Lawrence, Mass. and 225 
Fourth Ave., New York 3, N. Y. Annual ‘meeting: Fourth Tuesday in 
March at Boston, Mass. Number of stockholders: Prior preference, 2,419; 
preferred, 2,993; common, 10,713. 


Capitalization: 


Rie ree ODE MUINEND) 8 ooo s os cose ence sssosan dene $610,000 
*Prior preference stock $4 cum. conv. (mo par)............ 101,051 shares 
tPreferred stock 7% cum. ($100 par)...........eeecceees 89,852 shares 
Soe NE NU MIRED oc o's vinnis'g 4nu cee suse snscnebusaseser $978,342 shares 


*Callable at $105; convertible into 2 shares of common. jNot callable. 
$445,000 shares (45%) held by Textron, Inc., July 1, 1954. 


Business: Manufactures woolens and worsteds. More than 
half of production is used in men’s clothing and one-eighth 
goes into women’s wear. Other products are blankets, 
upholstery fabrics and yarns. Normal requirements ap- 
proximate 25 million pounds of raw wool annually. 

Financial Position: Strong. Working capital December 31, 
1953, $43.1 million; ratio, 18.0-to-1; cash, $8.7 million; U. S. 
Gov’ts, $3.1 million; inventories, $22.0 million. Book value 
of common stock, $59.74 per share. 

Dividend Record: Preferred arrears cleared December 1946, 
by cash or exchange; payments on preference since issuance 
in 1946; on common, ‘915-24; 1946-51. 

Outlook: Competition from synthetic fabrics, operation of 
numerous high-cost mills, and traditional instability of the 
textile business are among the factors which render com- 
pany’s earnings outlook distinctly uncertain. 


Comment: All classes of stock carry a definite risk factor. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK 
Years ended Dec. 31 1946 1947 1948 1949 1950 1951 1952 1953 


Earned per share...*$21.05 ery = “e. - $1.18 *. 39 $189. » =—. 39 — 74 
Dividends paid .... 12.00 3.50 -00 None None 
PER aiuwcscesoauce 70% a “§ ae 385 om. pon 37% 2744 
EO cinnwacsexencss 291% 2644 33% 215 21% 30% 22% 13% 





*Adjusted for renegotiation settlements. fAfter contingency reserves, $1.09 in 1947 
and $4.15 in 1948. {After inventory write-downs, $2.18 in 1949, $3.93 in 1951, $1.63 
in 1952; includes $6.95 tax carryback credit in 1952. §On average shares. D—Deficit. 





Technicolor, Incorporated 





a page 1922, Delaware. 

- Y¥., and 6311 Romaine St., 
Tate Monday in May. 
Capitalization: 

Se NR Beech au sasceekad eed es Shek ks eubansenoaeaebee *None 
Soman DOE AGL ORE) oc oss oss cisiccmtwnssscubiceeieceeaes 1,952,096 shares 


Offices: 15 Broad Street, New York 5, 
Hollywood 38, Cal. Annual meeting: 
Number of stockholders: 1,970. 


*Company has agreed with Metropolitan Life to borrow $5,000,000 
October 1, 1954, 


Business: Company’s process for color film photography 
is the most widely used in the motion picture industry, in- 
cluding educational and industrial films. Operates under 
contracts with various moving picture companies calling for 
production of stated numbers of color pictures. Wholly- 
owned subsidiary manufactures color film and owns a maj- 
ority of the stock of a British affiliate. Domestic processing 
capacity 600 million feet per annum; 1953 output, 560 mil- 
lion feet. In 1954, licensed by Polaroid Corp. to use the 
Vectograph process for making full colored 3-D prints. 

Financial Position: Good. Working capital December 31, 
1953, $3.8 million; ratio, 1.5-to-1; cash and equivalent, $7.1 
million; U. S. Gov’ts, $1.5 million. Book value of stock, $5.86 
per share. 

Dividend Record: Payments 1936 to date. 

Outlook: Three dimensional and wide screen processes 
should lead to a reduction in the number of films made, 
but over-all demand for color should remain strong. A sub- 
stantial expansion program should allow company to handle 
any future volume requirements. 

Comment: Stock is semi-speculative. 


*EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF STOCK 
Years ended Dec. 31 1946 1947 1948 1949 1950 1951 1952 1953 


Earned per share.... $0.24 $0.78 7$0.96 $1.28 $1.20 $1.03 $1.10 $1.23 
Dividends paid ..... 0.25 0.50 0.62% 1.00 1.00 1.00 1.00 1.10 
High (Am. Stk. Exch.) 14% 95% 8 9% 13% 12% 13% 17% 
Low (Am. Stk. Exch.). 7 5% 5 5% 8% 9% 10% 135% 


*Adjusted for 2-for-1 stock split in 1953. 
1947, $0.46 in 1948. 
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yAfter contingency reserves, $0.19 in 








Incorporated: 1899, Michigan; acquired in 1981 C. G. Hussey & Co. 
copper fabricator organized in 1848. Office: 24 Federal Street, Boston 10, 
Mass. Annual meeting: First Wednesday in May. Number of stock- 
holders: 3,539. 


Capitalization: 


Serre rere Perr rer rrr ere nr Non 
Ree ee OTN GR ai oS ioe eiiewonscceeicasecwse $41,234, 319 
Capital: SOG GO OO a5 5-8:6566 iia sccde cc vevecesesues cess 706,158 shares 


Business: A small Northern Michigan copper producer 
which exhausted former main orebody in 1945, but continues 
some mining and smelting in connection with exploration. 
Has $63 million U. S. loan to develop White Pine Mine with 
estimated 300 million tons of 11% ore. Income is mainly 
from a copper and brass rolling mill in Pittsburgh. Controls 
(78%) Copper Range Railroad Co. 


Financial Position: Very good. Working capital December 
31, 1953, $12.0 million; ratio, 10.8-to-1; cash, $1.9 million; U. S. 
Gov’ts, $6.2 million. Book value of stock, $29.34 per share. 


Dividend Record: Payments in 1915-20, 1922-30, 1936 and 
1940 to date. 


Outlook: Operations and results of fabricating division 
should continue at satisfactory, though moderately lower 
levels. White Pine project, scheduled for operation late in 
1954, should improve company’s earning potential. 


Comment: Shares are speculative. 


*EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF STOCK 


Years ended Dec. 31 1946 1947 1948 1949 1950 1951 1952 1953 
Earned per share... $1.17 $1.40 $1.44 $1.08 $0.85 $1.48 $2.84 $4.68 


Dividends paid .... 0.60 0.60 0.60 0.64 0.64 0.80 0.80 0.80 
EIGN ...cccecscccss 11% 8% 14% 11% 32% 4216 29% 2644 
FLOW ..cccccccccccse 6% 7% 7 ™% 9% 22% 18% 19% 





*Adjusted for 25% stock dividend in 1950. {Before depletion. {Listed N. Y. Stock 
Exchange, February 14, 1949; previously American Stock Exchange. 





Houston Lighting & Power Company 





Incorporated: 1906, Texas; business founded 1882; former parent, National 
Power & Light, exchanged (for own preferred) or sold entire common 
stock in 1942-43. Office: 900 Fannin St. (P.O. Box 1700), Houston 1, 
Texas. Annual meeting: Third Wednesday in April. Number of stock- 
holders: Preferred, 1,864; common, 9,866. 


Capitalization: 


Si ROT I oo nt oxen awe ace ca seb eae se aaee meee *$115,000,000 
TPreferred. stock $4 cum. (NO PEF) .c.cccsscccccoccves ee. 97,397 shares 
Comer UO CG RED ois icpaeusasniccsssssacecspaeoun 5,281,790 shares 


*Including $5,000,000 314% debentures, convertible into common stock at 
sis through 1955, $20 through 1960, $22.50 thereafter. 7{Callable at 
a. 


Business: Supplies electricity to twelve counties in south- 
eastern Texas, serving a population of about 1,225,000. Oil 
producing, refining and equipment, shipping, iron and steel, 
cement, paper and chemical are among the principal indus- 
tries served. In 1953, 36% of revenues derived from indus- 
trial, 17% from commercial, 27% from residential, the re- 
mainder from rural and miscellaneous customers. 


Financial Position: Good. Working capital March 31, 1954, 
$17.8 million; ratio, 2.0-to-1; cash and special deposits, $6.1 
million; temporary cash investments, $22.6 million. Book 
value of common stock, $13.14 per share. 


Dividend Record: Regular payments on preferred stock; 
on common, 1906-08 and 1922 to date. 


Outlook: Company serves an area undergoing rapid indus- 
trial and population growth, and sizeable plant additions 
will be required to meet expanding power needs. Residential 
electricity consumption is well above average and company 
is favored by use of low-cost natural gas for fuel. 


Comment: Preferred is of investment grade; common is 
one of sounder utility equities. 


*EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK 


Years ended Dec. 31 1946 1947 1948 1949 1950 1951 1952 1953 
Earned per share.... $0.91 $1.11 $1.23 $1.32 yn $1.40 a2 o.20 
.90 1. 


Dividends paid ..... 0.60 0.65 0.68 0.73 0.78 
High ...cccccscccece 16 15% 16% 16% ho 21% 26 29% 
LOW s.c0tccncsaccsces 13 12% 12% 14% 15% 17 18% 22 


*Adjusted for stock splits, 2-for-1 in 1947, 3-for-1 in 1951. 
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| NEW MONEY-MAKING 
"FORMULA PLAN” FOR INEXPERIENCED 
OR UNLUCKY INVESTORS 


ACTION ONLY TWICE 
ANNUALLY 





SUCCESS IS ALMOST 
AUTOMATIC 





PROVIDENCE, R. I. ... July 14th 
T.$.— There was once a little Ger- 
man baker who became famous for 
his marvelous gingerbread men. It was 
the gingerbread that was so good; 
the candy eyes and buttons were only 
fair. But the gingerbread—it was 
always the same whenever you tasted 
it Otto never told anyone how he 
made them, but as he was dying, he 
handed a little cracked wooden bowl 
to his eldest son and said: ‘‘Herman, 
the way to keep our gingerbread-men 
perfect is to fill this little bowl just 
level with ginger for each batch of 
cookies.” ‘That was his simple secret, 
it never varied. It was the basis of 
his livelihood for over 40 years. 

There is a plan of equal simplicity 
for Wall Street success, and there is 
aman in Providence who will not 
wait to die before he hands you the 
little golden bowl. 

There are many plans—like the 
Vassar Plan and others—where spe- 
tific investment actions occur only 
upon specific occasions . . . mostly 
indicated by some pre-determined gain 
or level in the “taverages.” 

But, they are all to some extent 
complicated. 

And, in almost every case, require 
great deal of money. 

The simple plan, as evolved by 
Carroll Tillman of Providence, has no 
complications; does not require much 
money; and requires only two tele- 
thone calls a year to your broker or 
your banker. Certainly, that is easy! 

You may be sure that Otto used 
nly the finest ground ginger for his 
okie success; and you can be as- 
ured now that only the finest com- 
mon stocks are to be used in this 
‘imple success with money. As a 
matter of fact, only three stocks are 
tquired . . . great ones indeed. 

The three stocks which will be 
«lected for the fortunately wise in- 
dividuals who answer this advertise- 
ment will be used for one full year. 
Thereafter, one new candidate may 
upplant one of the three. Thus, 
wery year, while you still have three 
tocks, they are not necessarily always 
the same three. 

But, no matter which three they 
te, they are the cream-of-the-crop 
'.. but fast. 

_Are you today, reading this adver- 
tsement, a person who has tried 
many different ways to create an 










estate, to fatten your income, to be 
among those who seem to easily 
progress along the path of investment 
success? 

But, are you, despite your best en- 
deavor, still behind the eight-ball? 
Still trying different methods, dif- 
ferent stocks, different advisors, dif- 
ferent brokers? 

Let us change all of this for you. 

If you are an individual who has 
as much as $2,500, now, and an 
ability to save better than $500 a 
year, this simple, inexpensive, almost 
automatically provident plan is for 
you. 

And, why is the TILLMAN SUR- 
VEY of Providence, with 30 years of 
Wall Street experience in back of it, 
practically giving this success formula 
away to readers of FINANCIAL WorLp. 

Why? 

Because we are at a high level 
in the market! Because it is one in 
which large numbers of inexperienced 
or unlucky investors will be caught 
and enmeshed. They will lose in the 
subsequent declines—whether they oc- 
cur this year or next. This is the 
“snare season.” Avoid it. 

Thus, out of our 30 years’ experi- 
ence, we want to persuade as many 
investors of any type as possible to 
abandon their unlucky procedures 


and adopt the simplest, most easily [ 


understood, and most resultful of all 
“formula” investment plans. 
The plan is ready. The stocks are 
ready. The bargain point lies nearby. 
Are you ready? 


SUPERB STOCKS 
ASSURE SAFETY 


Four 1954 candidates are here pro- 
posed. We want every investor, who 
is resolved to succeed, to choose 
THREE of these four stocks; and 
use them on the TILLMAN FOR- 
MULA for 1954. You begin by buy- 
ing at the mext market low. You use 
only three of the following four 
stocks, 

Here is how good they are... 


STOCK NO. 1 yields 7.2%. 

Here is a management in the 
electrical field that has never 
deviated from perfect quality 
in its products. Sales shows a 
6 fold increase in 10 years; 
profits 9 fold. There is a lim- 
ited number of shares. Assets 
have doubled each four years 
back to 1932. There is no 
funded debt. This stock is due 
for another stock dividend in 
1955 .. . making its tenth 
stock dividend since 1928. 








STOCK NO. 2 yields only 
5.2%, but eee 


One of the 3 largest corpora- 
tions in the entire world. Its 
sales in 1953 equalled the uni- 
versal asset value of American 
Tel. & Tel. Dividends have 
been paid without interruption 
since 1917. The present yield 
is about 6.3% with no chance 
of anything but “upping.” 
Earning power has _ stepped 
ahead of sales increase so that 
the corporation is now in an 
impregnable financial position 
come what may. 


STOCK NO. 3 has a fair 
dividend, but terrific speed ... 


The Pharmacy field has 
come of age. The wonder drugs 
have added to their already 
great profits. The subject stock 
has increased dividends 12 
times in the last 20 years, and 
has split the stock 8 times. 
Sales are 12.0 fold the 1936 
figure. Profits since 1940 equal 
1940 total assets. Investors who 
bought as early as 1940 now 
show 13% yield, and 420% 
Capital Gains. 





1954 PROGRESS IN WALL STREET TECHNIQUES 


STOCK NO. 4 is simply a 
bundle of forward speed... 

The growth of this corpora- 
tion is from assets of $47,394,- 
000 in 1946 to assets of $152,- 
274,000 in 1953. Sales have 
added almost 50% each yearly 
period. Earned surplus in 1952 
was 60 times larger than in 
1946. 

This is a complete monopoly 
which cannot be contested in 
any court. The dividends have 
been increased 7 times in the 
last 15 years and now yield 
2.2%. The stock has been split 


4. times in 10 years. 


But, this is only part of the story. 
Your delight upon studying the 
simple plan will be hard to believe. 
It is so simple. It is so easily ap- 
plied. It requires no care, no watch- 
ing, no further advice. It’s simply 
AUTOMATIC. 

If you can make two telephone 
calls a year, and have a minimum of 
$2,500, and are willing to wait until 
the next low point in the market, 
you can start a course of progress 
which agrees exactly with your 
dreams. 


LOW COST ROUND-TRIP 
| TOUR OF WALL STREET 


No heavy expense for advisory fees 
or market losses or any “fringe” ex- 
penses. The whole thing is at an 
extremely low single price of $2.00. 

Now, if you are the kind of a 
person who must trade “in-and-out” 
every day, this plan is not for you. 

If you are a person, on the other 
hand, who pursues his daily avoca- 
tion with intelligence, vigor and 
profit, and can save at least $500 a 
year from that routine effort, this 
plan is decidedly for you, for it will 
make all of your savings effort and 
all of your economy seem so very 
much worthwhile. 

To picture 1954 for you in ad- 
vance . . assume that you have 
signed the coupon at the end of this 
advertisement and have read and di- 
gested the simple TILLMAN FOR- 
MULA; then you will be doing these 
few things in this order:— 

(1) You will be getting together 

about $2,500 in assets. 
You will establish your ac- 
count with a reputable broker. 
You will select three of the 
four stocks shown above, when 
we supply the names. 


(2) 
(3) 


(4) 


You will receive buying in- 
structions from us with prices. 
You will follow the secret rule 
of success found in our por- 
trayal of this “formula” plan. 


(5) 


At the high point of 1955, 
you will follow the further 
secret instructions of this “suc- 
cess” formula. 


(6) 





(7) If you want to be extra care- 
ful, you will buy our Forecast 
book for 1955 at $2.00. 


Thus, the maximum cost in any 
year after the first one is $2.00. 

Now, we ought to be able to as- 
sume that the possession of this 
formula, as a new tool for every 
kind of investor, is worth something 
to you, or you would not have read 
down this far in the advertisement. 
So, the price of the formula is simply 
$2.00. With it, we will give a free copy 
of our famous rule 
book “Two In- 
comes Instead 
of One.” Simply 
sign the coupon 
below; make your 
proper remittance; 
and hold on to 
your determina- 
tions.. 


CURRENT ADVICE 
AVAILABLE 
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TILLMANSURVEY 


120 UNION ST., PROVIDENCE, R.I. 





STOCK FACTOGRAPHS 





Anderson-Prichard Oil Corp. 





Incorporated: 1930, Delaware, established 1922. Office: 1,000 Liberty 
Bank Building, Oklahoma City 2, Oklahoma. Annual meeting: Third 
Thursday in April. Number of stockholders: 4,200. 


Capitalization: 
PE SR ONE Docks sobs snhaheodsspwsensnscase senreee $11,100,000 
Capital stock ($id DED x6 ncceebusdsdhbaeneheuaseneowon *813,483 shares 





*About 187,000 shares (23%) held by Prichard family. 


Business: Engaged in virtually all phases of the petroleum 
industry. Products are marketed chiefly in Oklahoma and 
north central states. Gasoline is distributed under company’s 
brand name Apco to the independent dealers and to larger 
companies under their brands. Industrial naphthas and 
other solvents are sold through 13 bulk stations. In 1953, 
net crude production was 4,211,032 barrels, 59.7% of 7,053,079 
barrel refinery run. 


Financial Position: Adequate. Working capital December 
31, 1953, $8.1 million; ratio, 2.2-to-1; cash, $4.0 million; inven- 
tories, $6.3 million. Book value of stock, $42.58 per share. 

Dividend Record: Payments 1946 to date. 

Outlook: Long-term growth in petroleum demand points 
to further expansion of operations. However, the business 
will reflect changes in crude prices, increasing competition 
from larger oil producers, and general economic trends. 


Comment: Stock is an average equity in the integrated 
oil group. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF STOCK 


Years ended Dec. 31 1946 1947 1948 1949 1950 1951 1952 1953 
Earned per share.. $2.45 $4.42 $6.63 $8.81 $5.76 $5.96 $4.63 $5.46 


Dividends paid ... 0.75 1.00 1.50 1.25 1.55 1.80 2.00 2.00 
EE -acmawsanoiee *273% 23% 36% 28% 36 49% 50% 57% 
DOW eecsascsccewe *15% 14% 18% 15% 19% 31% 38% 40% 





*Listed N. Y. Stock —7 April, 1946. 7fAfter net loss sale of assets $0.07 in 
1952, net profit $0.51 in 1951 





Butler Brothers 





Incorporated: 1887, Illinois; established 1877. Offices: 426 West Ran- 
dolph St., Chicago 6, Ill., and 208 W. Eighth St., Los Angeles, Cal. 
Annual meeting: Fourth Thursday in April. Number of stockholders: 
Preferred, 1,008; common, 8,296 


Capitalization: 
RP OU oc: bao cis ee cSua eee oe be oe ehes Gbubensasaeeaneon 


*Preferred stock 444% ey SGROO DOE) 5 civccdwisdicdneennce 84,000 F -woned 
SRO WROO ADES DRT. 5 ks ov cs dawencabonaseasaaws $1,121,206 shares 





*Callable for sinking fund at $103. 7‘‘Almost’’ 300,000 shares 
(25.75%) owned by group headed by Hanns Ditisheim, June 24, 1954. 


Business: National wholesale distribution to 4,700 inde- 
pendent retail stores of 12,000 items of medium priced mer- 
chandise and floor covering for 4,300 department and 
specialty stores. Supplies 2,171 franchised Ben Franklin 
stores with merchandising services as well as goods (78% 
of wholesale sales). Owns and operates 108 Scott stores and 
32 Burr and Butler dry goods stores. In 1953, acquired 15 
H. A. McElroy stores in Kentucky and Tennessee. 


Financial Position: Strong. Working capital December 31, 
1953, $32.2 million; ratio, 5.3-to-1; cash, $6.3 million; U. S. 
Gov’ts, $2.5 million; inventories, $19.3 million. Book value 
of common stock, $28.42 per share. 


Dividend Record: Regular dividends on preferred; on com- 
mon 1888-1930; 1936-1947 and 1950 to date. 


Outlook: Shrinkage of wholesale outlets and expansion of 
retail outlets should eventually improve profit margins. 
Despite various economies and improving store results, 
success against competition will be the deciding factor over 
the long run. 


Comment: Preferred and common are speculative. 
EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK 


Years ended Dec. 31 1946 1947 1948 1949 1950 1951 1952 1953 
Earned per share.. = 31 *$0.73 $0.43 D$0.93 $2.21 $1.31 $0.76 $0.73 


Dividends paid ..... .55 0.65 None None 0.60 0.75 0.60 0.75 
A) cantuespesansine re 24% 15% 11% 15% 15% 14% 15% 
ae cecunsaxncewenes 20% 11 8% 6% 8% 11% 11% 11% 





*Including $3.52 tax carryback credit and $1.31 credit from contingency reserve. 
Excluding net real estate profits, $1.49 in 1951, $1.20 in 1952. D—Deficit. 


30 








Gotham Hosiery Company, Inc. 





Incorporated: 1925, Delaware; established 1911. Office: 401 Fifth Ave., 
New York 16, N. Y. Annual meeting: First Monday in April. Number 
of stockholders: 1,809. 


Capitalization: 
Sele Ne I oie bo sik 4 Zo as ns KAS an 85 ah oa aar eas seat $1,280,000 
Capital tae GRO. BOR sk.cs vaScccic ceeds eecccctevissesncws *400,385 shares 


i shares (26.8%) held by estate of Solon E. Summerfield, March 
16, 1953. 


Business: Important manufacturer of women’s full-fash- 
ioned hosiery, sold under the brand names, Gotham Gold 
Stripe, Adjustables and Tabarin, distributed through over 
4,000 exclusive dealers and company-owned store in New 
York City. Also produces nylon tricot lingerie for women. 
A subsidiary operates in Canada. 

Financial Position: Good. Working capital December 31, 
1953, $2.8 million; ratio, 2.9-to-1; cash, $616,527; inventories, 
$2.7 million. Book value of stock, $11.18 per share. 

Dividend Record: Payments 1926-30 and 1942-51. 

Outlook: Keen competition continues to cut into hosiery 
sales and profits, more than offsetting improving position 
of lingerie products, though latter appear to hold longer 
term promise. 


Comment: Shares are speculative. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF STOCK 


Years ended Dec. 31 1946 1947 1948 1949 1950 1951 1952 1953 
Earned per share.. = 55 $4.47 $4.89 $1.31 $1.98 D$0.67 D$1.17 D$1.53 


Dividends paid ..... 1.60 1.95 2.10 1.45 1.00 1.00 None None 

BN: Scnseatusens tes 43 24 235 165g 15 17% 10% 9% 

BOE ccccscvtecaciqus 19% 13% 15 10 10% 11% 658 4% 
D—Delficit. 





Pacific Lighting Corporation 





Incorporated: 1907, California, established in 1886. Offices: 433 Cali- 
fornia Street, San Francisco 4, Calif. Annual meeting: Second Thursday 
in May. Number of stockholders: Preferred, 4,168; common, 24,338. 


Capitalization: 


SIRIGIANT Tene TOR bs «id a's Sos sk aN vain sen tte eee ee $143,093,000 
Subsidiary preferred stocks.........cccscccscccscscecees $22,287,350 
*Peaterred. 4.50 Gain: CAO: DOE) 60660 0s veedwescesé apesenis 300,000 shares 
TPreferred. $4.40 COM. (BO PEL) <...ccccccescdicnesctcvces 100,000 shares 
Preferred stock $4.75 cum. (nO PAP) .........cccccsccece 200,000 shares 
COMA I. TUNG URED oo 6b 50's oka 000 b 40h cee ine 6595 RoE 5,400,000 shares 





*Callable at $103 through April 1. 1959, less $1 each five vears 
$100 after April 1, 1969. 7Callable at $103. 50 through January 15, 1959. 
less $1 each five years to $101.50 after January 15, 1964. tCallable at 
“a April 1, 1957, less $1 each four years to $100 after April 


Business: A holding company whose subsidiaries supply 
natural gas to a population of 6.1 million, including Los 
Angeles and 115 other incorporated communities in southern 
California. Except for emergency and stand-by purposes, 
the system owns no production facilities and purchases its 
requirements. Had over 1.7 million active meters in service 
in 1952. 


Financial Position: Satisfactory for a utility. Working 
capital deficit March 31, 1954, $5.7 million; ratio, 0.9-to-1; 
cash, $10.2 million; U. S. Gov’ts, $3.0 million; receivables, 
$18.3 million. Book value of common stock, $31.34 per share. 


Dividend Record: Regular payments on preferred; on com- 
mon 1887 to 1906; after two-year restriction by charter pro- 
vision, 1909 to date. 


Outlook: Above-average growth of service area is a favor- 
able factor. Revenues and net income should be well main- 
tained, aided by continued expansion in pipe line capacity 
and an improving natural gas supply. 


Comment: Both preferred stocks and common are attrac- 
tive for income. 


*EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK 


Years ended Dec. 31 1946 1947 1948 1949 1950 1951 1952 1953 
Earned per share.... 3 42 $2.43 $1.98 $1.48 $2.94 $1.68 $2.48 $2.00 


Dividends paid ..... -50 1.50 1.50 1.50 1.50 1.50 1.50 1.62% 
High ....ccccccsese ° a 31% 275% 27 27% 27% 294% 3456 
LOW ....e0- eeeeees oo BH 2544 235% 25 24 24% 25 27% 


*Adjusted for 2-for-1 stock split in October, 1953. 
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Recent Books 





THE INTELLIGENT INvesToR, by 
Benjamin Graham, Harper & Broth- 
ers, 273 pp.; $3.50. 

The author gives the investor a 
sound approach to the problem of in- 
vesting in securities. He points out 
the folly and futility of stock trading, 
which he contrasts with the slower 
but surer method of buying stocks 
when they are definitely undervalued. 
The trader seeks quick profits but 
the real investor is willing to wait 
for time to vindicate his selections. 
This book contains many points of 
practical value—not only to the in- 
vestor seeking income plus long-term 
capital gains, but also to the “defen- 
sive investor” primarily interested in 
dependable income and capital con- 
servation. 


Stock Buyinc GuipE, by Sam 
Shulsky. Fawcett Publications; 144 
pp.; 75 cents. 

As stated in the preface, here is a 
book that “aims only to help the un- 
initiated with the job of putting part 
of his savings to work in a field of 
investment which has been widely 
misunderstood.” Virtually all phases 
of investing and investment are ex- 
plained in easily understood manner. 
Profusely illustrated, this book should 
be of great help to anyone who wants 
to get started on the road to success- 
ful investing. Mr. Shulsky is a finan- 
cial writer for the New York Journal- 
American, 

a 


Books reviewed in this department may 
be obtained at booksellers or direct from 
the publishers. 


Sugar Companies. 





Concluded from page 7 


sugar producers, has paid dividends 
in every year since 1924. Only about 
a third of its production comes from 
Puerto Rico, however, the remainder 
being produced in the Dominican 
Republic. Central Aguirre has paid 
dividends since 1915 and Fajardo 
since 1935. 

Last year Puerto Rican producers 
suffered from a severe drought, low 
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sugar yields and labor difficulties. In 
recent weeks labor difficulties again 
have cropped up, this time with a 
dock strike which has interfered with 
shipments. Crop conditions have been 
better and both dollar and tonnage 
sales are expected to make better 
showings when this fiscal year’s re- 
ports are issued. 

In the present uncertain situation 
with its world-wide over-production, 
price weakness in the world market 
and International Council restrictions 
on exports as well as our own limita- 
tions of the amount of sugar which 
may be brought into the United 
States, commitments are not recom- 
mended in either the Cuban sugar 
issues nor in the shares of the Puerto 
Rican producers, despite the more 
favorable treatment the latter receive 
under the Sugar Act. 


RADIO CORPORATION 


OF AMERICA 
Dividend Notice 





The following dividends have been 
declared by the Board of Directors: 


First Preferred Stock 


8714 cents per share on the First 
Preferred Stock, for the period July 
1, 1954 to September 30, 1954, pay- 
able October 1, 1954, to stockholders 
of record at the close of business 
September 13, 1954. 


Common Stock 


A quarterly dividend of 25 cents 
per share on the Common Stock, 
payable August 23, 1954, to stock- 
holders of record at the close of busi- 
ness July 16, 1954. 
ERNEST B. GORIN, 

Vice President and Treasurer 

New York, N. Y., July 2, 1954 











00d News for Subscribers! 


Do you want maximum use of Financial World's coming 40th-Revised 


“STOCK FACTOGRAPH" 


Manual as soon as ready, 


July 31, 


instead of waiting for your subscription to expire? Here's How: 








OFFER #1 

*If your present FINANCIAL WORLD 
subscription expires within the next 2 
months, all you need do is renew it 
before July 31, for either one year at 
$20, or for six months at $I1. See 
Offer No. | on Coupon below. 
*Offer No. | is also extended to new 
subscribers. 

OFFER #2 and OFFER #3 
lf your subscription is paid up to next 
fall or winter, just mark one of the two 
"Advance Renewal" Offers (see No. 2 
and No. 3 on Coupon below) and re- 
turn the coupon with $2 part-payment 
(Check or M.O.) before July 31. 


Over 13,500 Advance Renewals and New Orders waiting for new SF Manual 


ee 
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To FINANCIAL WORLD, 86 Trinity Place, New York 6, N. Y. 


Please enter new order or renew my subscription as checked below and send me your 


1954-Revised "STOCK FACTOGRAPH" Manual, 40th Edition, soon as published, July 31: 
Check Enclosed for one year at $20.00 or six months at $11.00; [] New 


..##2 $2.00 First Payment Enclosed—$18.00 final payment on yearly renewal to be 
made when you notify me my present subscription is expiring; 


-.- #3 $2.00 First Payment Enclosed—$9.00 final payment on 6 months’ renewal to be 
made when you notify me my present subscription is expiring. 
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FREE BOOKLETS 


Upon request on your letterhead 
and without obligation, any of 
these booklets will be sent direct 
from the issuing firms to which 
your request will be for- 
warded. Booklets are not 
mailed out by Financial World 
itself. 


Confine each letter to a 
request for a single booklet, 
giving name and complete 
address. 


Free Booklet Department 
FINANCIAL WORLD 
86 Trinity Pl., New York 6, N. Y. 


Partnerships—A handy booklet discussing the 
effects of the death of a partner on the con- 
tinuity of the business. 


Security & Industry Survey—A quarterly fore- 
cast of financial and business conditions includ- 
ing individual studies of 34 basic industries— 
a 48-page brochure generously illustrated with 
appropriate charts. 


"First Fifty Years"—Golden anniversary book 
of large industrial equipment manufacturer is 
available upon request on your business letter- 
head. 

Fire-Hazard Calculator—A folder based upon 
reports of fire protection engineers. By a turn 
of the dial, the "FIREDANGERator™ enables 
a businessman to determine his fire risks in a 
few seconds. 


Typographic Planning for Typewriter Compo- 
sition—A highly interesting brochure designed 
to assist in transforming printing requirements 
to typewriter composition. 


Mutual Fund Operation Simplified—A graphic 
presentation of how a mutual fund investment 
operates, collecting dividends from 131 Stocks 
and redistributing the total. The one invest- 
ment provides diversification, income, man- 
agement, liquidity and convenience for tax 
purposes. 

Investor's Reader—A copy of this popular 
semi-monthly digest offered without charge— 
features includes "The Stock Market," "Busi- 
ness at Work" and "Production Personalities.” 


Office Labor Saver—Descriptive circular for 
the new midget folding machine, which can 
be operated by any office worker at a great 
saving in time and expense. 

Analysis of Plastics—Booklet by a N.Y.S.E. firm 
giving latest data about chemical, rubber and 
petroleum companies in which plastics are an 
important factor in investment potential. 


Opening an Account—Many helpful hints on 
trading procedure and practice in this 24- 
page booklet, offered by N.Y.S.E. firm. 
Municipa! Bond Holders—Folder describes a 
"Watching Service" which is geared to keep 
bond holders posted on new developments 
that may affect their holdings. 


Sample Page of Charts—A leaflet showing six 
of 1,001 stock charts with description of a 
graphic service. 

Whiskey Making from Grain to Glass — An 
interesting booklet on the distilling process 
from the original grain till, years later, the 
product is in a glass. Booklets available where 
state laws permit. 
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sal ——— READ LEFT SCALE READ RIGHT SCALE} 
t 
130 e INDEX OF : fo™ 140 
7\__ INDUSTRIAL PRODUCTION \ nes 
120 AY Federal Reserve Board | 
110 Ff 130 
les 
ws f PAA) Adjusted for Seasonal Variation i 
90 | 1947-49= 100 l —_ 1954 120 
80 tt 115 
1945 1946 1947 1948 1949 1950 195) 1952 1953 194 DJFMAM J 
° aie 1954 . 1953 
Trade Indicators am ae. eek ae 
GElectric Cutout CWT) «oc... 5c ssccacnidesccas 8,850 8,981 8,825 7,915 
Piet Cae DAR... «oso vnccseeedacveceses 707,208 713,160 700,000 670,232 
§Steel Operating Rate (% of Capacity)....... 72.1 65.8 59.7 92.8 
§Steel Production Index (1947-49 = 100)...... 107.1 97.6 88.6 130.1 
c 1954 1953 
June 16 June 23 June 30 July 1 
Cet: DN bec censcedeucs Federal ).... $39,393 $39,076 $39,141 $39,649 
{Commercial Loans ........ Reserve 21,973 21,896 21,882 22,585 
{Total Brokers’ Loans...... Members ¢.... 3,011 2,952 3,278 2,474 
qU. S. Gov’t Securities...... 94 | nis 34,058 33,379 33,668 29,501 
{Demand Deposits ......... Cities 56,166 54,116 53,320 52,820 
QBrokers’ Loans (New York City)............ 1,622 1,506 1,783 1,332 
SMomey tr Circeetans én oo oie 5005s vias oe ssnee ces 29,803 29,735 29,904 30,152 
000,000 omitted. §As of the following week. {Estimated. 
Market Statistics — New York Stock Exchange 
Closing Dow-Jones — 1954 . ————1954—_—_,, 
Averages: June 30 July 1 July 2 July 5 July 6 High Low 
30 Industrials . 333.53 334.12 337.66 | 341.12 341.12 279.87 
20 Railroads ... 112.70 112.54 112.87 Exchange 114.00 114.11 94.84 
15 Utilities 58.20 58.41 58.60 Closed 58.90 58.90 52.22 
65 Stocks ...... 124.48 124.59 125.47 | 126.60 126.60 106.03 
= 1954 
Details of Stock Trading: June 30 July 1 July 2 July 5 July 6 
Shares Traded (000 omitted)......... 1,950 1,860 1,980 | 2,560 
Sees THO, osc ocawics ssccewdsdanens 1,164 1,140 1,167 | 1,193 
Number of Advances................ 379 425 639 655 
Number of Declines..............00s. 503 409 262 Exchange 277 
Nember Unchan@ed ¢ 0... .sesccessns 282 306 266 Closed 261 
Nitta TN PEs poh cncdsetaccmaces 85 71 95 | 150 
et TE Fst ees eis cisciies 14 13 13 | 3 
Bond Trading: 
Dow-Jones 40-Bond Average........ 100.60 100.63 100.64 | 100.66 
Bond Sales (000 omitted)............ $4,090 $3,703 $3,650 $3,970 
P 1954 ——_———7 
*Average Bond Yields: June 2 June 9 June 16 June 23 June 30 High Low 
ere ee 2.889% 2.876% 2.870% 2.863% 2.873% 3.058% 2.803% 
& sizaaitecsssscek 3.372 3.179 3.179 3.171 3.187 3.376 3.128 
B4+....debicccsteanan 3.861 3.522 3.504 3.496 3.513 3.861 3.473 
*Common Stock Yields: 
50 Industrials ...... 4.91 5.10 4.93 4.92 4.90 5.83 4.90 
20 Railroads ....... 5.96 6.13 5.84 5.83 5.86 6.88 5.83 
Oe RIGESES.. d6c6s0K0 4.89 4.99 4.93 4.91 4.88 5.23 4.86 
OF SisOks bnsdvscccs 4.95 5.12 4.97 4.95 4.94 5.78 4.94 
*Standard & Poor’s Corporation. 
The Most Active Stocks — Week Ended July 6, 1954 
Traded June 29 July 6 Change 
Radio CorpOrMGO 6k nv. 5 sg cdwoss cee 164,000 30% 321%4 +134 
Eee ee a ee re 113,800 49% 50% +134 
Gieesernl TOWN. 65 Sa 8s 6sdiS os ieune eds 106,900 47% 47% + % 
PN i aie ad da 6% a ee Baw Ekg 94,500 6% 6% + % 
American & Foreign Power.............. 88,400 10% 11% + % 
Cee PENS: on Si odbc n ewes cadena cobs 87,500 72% 78 +5%4 
Celanese Corporation ...........eessses. 84,300 20% 22% +2 
Reynolds (R. J.) Tobacco “B”............ 82,900 345% 34% — ¥% 
RKO Theatres .....: a ck ean SRN en aes 78,500 6% 75% + % 
Raytheon Corporation. ... 6606.00 ccseeees 78,100 11 12 +1 
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This is Part 16 of a tabulation which will cover all common 


mendation but a statistical record for reference. 


Earnings, Dividend Record and Price Range of N.Y.S.E. Common Stocks 


Earnings 



















































































stocks on the New York Stock Exchange. It is not a recom- and dividend payments are adjusted for stock splits. 
, 1943 1944 1945 1946 1947 1948 1949 1950 1951 1952 1953 
WIND k cadoeous Listed N. Y. Stock Exchange 38% 3534 36 36 344% 38% 4034 
ee ea eee January, 1947. os 2% 2K 22% BA BR BH 
‘Adj 2-for-1 split Earnings ..... $1.22 $1.00 $1.09 $2.84 2.81 $2. 54 2.7 2.61 2. 3.16 
ae. 1946) ae oe 1.00 1.00 1.00 1.75 2.00 2.00 2.00 2.00 2.00 2.00 2.15 
Container Corp. NE csc asa’ 23% 29% 40% 541% 48 42% 41% 63% ™ 
patie cssintio ts eee 16 20 26% 35% 32% 33% 275% 385% ss pa ee 
\fter 2-for-1 split | rere rr oma Sarai oer anes ale IEG eS y 32% 42 43% 45 
November, 1950) ........ Wc 2eeecdese ge Sore iad «Beas — wats awe 28 32% 31% 36 
tEarnings ..... $1.12 $1.06 $1.03 $2.89 $4.04 $4.05 $3.38 $4.69 $4.73 $4.00 $3.94 
+Dividends .... 0.60 0.60 0.60 1.36 1.80 1.80 1.60 2.20 2.20 2.20 2.20 
Co>tinental Baking Bligh «......... eas Ss Sees i ty can oes 
fter 1941 recapitaliza- High ......... i1y "10 17% 22 20% 17% 17% 19% 21% 19% 25% 
a ee =: lime 4% 7, 84, 125% 11% 103% 13% 14% 17 16% 185% 
Earnings ..... $1.57 $0.95 $0.65 $5.69 $3.87 $5.84 $3.86 $3.98 $3.00 $3.24 $3.96 
Dividends 0.50 0.50 0.50 2.00 0.75 1.75 1.15 1.60 1.60 1.60 1.60 
Continental C "RE 36% 43% 50 53% 44% 40 37% 41% 454 48% 5814 
am is — 26% 4©=«-32%e—i‘<‘ TCC‘ KNACtC“‘é 29% 30% 30% 324 441% 45% 
Earnings ..... $1.81 $2.12 $1.86 $1.96 $3.88 $4.51 $4.73 $4.53 $4.61 $4.22 $4.24 
Dividends .... 1.00 1.00 1.00 1.00 1.25 1.50 1.50 2.00 2.00 2.00 2.40 
,tinental Copper & Steel High ......... Listed N. Y. Stock Exchange 13 10% 10% 
a — eadeoen April, 1951 8 756 7%, 
Earnings ..... $1.59 $1.15 $0.71 $1.78  t$1.43 g$1.58 g$0.55 $0.31 2$2.86 $2.04 $1.99 
Dividends .... ited ae seed gt a3 0.14 0.42 0.4 0.10 0.50 0.60 £0.60 
Continental Diamond Fibre High ......... 155% 13% 17% 18% 13%4 13% 9% 13% 17% 15% 13% 
eed 7 10 10% 8% 9 84 6% 8 12% 11 9% 
Earnings ..... $1.28 $0.84 $0.76 $1.04 $2.06 $1.88 $1.13 $3.41 $2.69 $1.74 $1.84 
Dividends .... 0.85 0.50 0.40 0.10 1.00 1.00 0.60 0.75 0.80 0.80 0.80 
Continental Insurance DE cvincsccs 4914 4914 59% 63 55% 64% 78% 78% ee wa 
RS 40% 41% 46 46% 44 4814 5634 74% aati ay 
(After 25% stk. div. SE sora ere Keine i mires was Peaes Py 70% 78 81% 821% 
March, 1950) ..........60. OE aces iwe mee ae ee uh Be ees pe ee 50% 64% 68% 67 
Earnings ..... $2.61 $2.60 $3.10 $3.21 $3.37 $5.05 $7.60 $5.13 $5.49 $5.69 $5.14 
Dividends .... 1.60 1.60 1.60 1.60 1.60 2.00 1.76 2.80 3.00 2.80 2.95 
Continental Motors BEE casackwec 7% 9% 20 24 “s 10% 8% 9% 7 10% 117% 
| Pe SER cetaceans es 4% 5% 8% 10 6% 6 5% 5% 7% 7% 71 
Earnings ..... k$1.73.  -k$1.97. ——-k$1.67. kD$1.22 kD$0.56 k$1.02 $0.55 $1.09 k$1.35 k$1.86 k$1.83 
Dividends .... 0.60 0.60 0.60 0.35 None None 0.20 0.40 0.50 0.6: 0.80 
Continental Oil High ......... 37% 33% 43 49% 55% 69% 653% 96 106% wf 
| ae 25% 265% 29% 33% 35 46% 475% 55% 8834 xin 
(After 100% stk. div. High ......... ees ie: saat as wes pap ep 593% 75 62% 
PRON SOEE . acncecccwmsesks rere acerect eatad shane aaa cae ane vad 48% 56% 483% 
Earnings ..... $1.50 $1.29 $1.62 $2.03 $3.30 $5.62 $3.74 $4.36 $4.25 $3.91 $4.20 
Dividends .... 0.50 0.60 0.80 0.85 1.25 1.75 2.00 2.50 2.50 2.50 2.60 
) Continental Steel eee 27% 31% 44 61% ae Sa vq a py a 
2 eee errr 18% 244 29% 40 aA eae Sa ey nae aa aaa 
; (After 2%-for-1 split NE ecciuess sens nphte ane 23% 19 19% 15% 27% 32 25 22 
oo) eee ee chet eit oe 15 14% 14 11% 13% 22 19% 15% 
j Earnings ..... $1.38 $1.02 $1.22 $1.89 $2.59 $3.24 $1.27 $5.31 $3.05 $2.95 $3.20 
Dividends 0.80 0.80 0.80 0.80 1.00 1.50 1.25 3.80 2.05 1.76 1.40 
Cooper-Bessemer Corp. COE cis sonst 15% 19% 28% 30% 75% 55 36 ae at ae 
3 eee See 8% 12% 16 13% 61% 49% 24y Peet ioe ea ue. 
(After 50% stock dividend High ......... Bie: ad oi wat pegs eae 24% 27% 33% 31% 28% 
“i RT «SRR ae Hei ed ae ha bee 19% 20 26% 2514 19% 
Earnings ..... $2.09 $1.64 $1.67 D$0.36 $5.03 $8.27 $6.91 $5.85 $5.63 $4.54 $4.52 
) Dividends .... 1.00 1.00 0.67 None 0.33 1.00 1.33 £2.00 £2.00 ~2.00 2.00 
_ Copper Range SE oiscscces 7h 8% 14% 14% 11 17% 14 41 pee al 
ME ccddt cathe 4% 5% 6% 84 8% 8% 9 12 des ae 
(After 25% stk. div. os Pein: awk Pets caet hee Rye . 32% 42 29% 26% 
0 December, 1950) .......+. LOW .....ee00s Ape went se nai Asie tnd ed 31 22% 18% 193% 
§ Earnings ..... $1.45 $1.31 $0.89 $0.17 $1.40 $1.44 $1.08 $0.85 $1.48 $2.84 $4.68 
Dividends .... 0.60 0.60 0.60 0.60 0.60 0.60 0.64 0.64 0.80 0.80 0.80 
Copperweld Steel SE i iicdaves 15 13% 19% 23% 17% 21% 19% 22% 30% 28% 27% 
IE ig ccnaceas 9% 10% 12% 12% 12% 13 12 14% 19% 23% 19% 
Earnings ..... $1.85 $1.62 $1.31 $0.69 $2.85 $9.54 $3.24 $4.88 $5.14 $4.38 $5.05 
Dividends .... 0.80 0.80 0.80 0.80 0.80 2.70 2.20 2.00 2.30 2.00 2.00 
Corn Exchange Bank High ......... 47 57 64% 67% 61 57% 58% 76 72% 69% 68% 
tai a ccnenl 37 444 52% 52 5134 50 495% 57 60% 63 58 
Earnings ..... $3.56 $3.96 $4.84 $5.11 $4.87 $4.73 $4.79 $4.66 $4.52 $4.54 $4.77 
Dividends .... 2.40 2.40 2.40 2.40 2.80 2.80 2.80 3.00 3.00 3.00 3.00 
Cornell-Dubilier Electric ee 25% 25% 26% 27% 20% 15% 11% 17% 20% 22% 26% 
Peary 15% 15% 16% 12% 12% 91 7 10% 13% 17% 18% 
Earnings ..... j$1.73  j$1.55 = $1.37. j$2.07 ss j$1.87 = j$0.84 = j $0.86 ~=—- j $3.96 = $3.71 = j$3.15 $3.12 
e Dividends .... 1.10 0.80 0.80 0.8 0.80 0.80 0.80 0.95 1.10 ~1.30 1.35 
4 Corn Products Refining See 61% 61% 71 74 75% 66% 73% 72% 79% 73 78 
i Bae ard eH ED 53% 52% 58% 58% 61% 56% 57 62 66 65% 67% 
k Earnings ..... $2.82 $2.74 $2.74 $4.71 $6.07 $4.42 $4.88 $8.44 $5.09 $4.60 $5.42 
h Dividends .... 2.60 2.60 2.60 2.60 3.00 3.60 3.60 3.60 p3.60 3.60 3.60 
h, Corning Glass Works i cin ets — Listed N.Y.S.E.— 38% 39% 32% 2334 30536 45% 78 87% 90% 
2. Bi aaa — Mes — 3 25% 18% 27% 38 66% 70 
Earnings ..... $0.97 $0.77 $0.86 $1.00 $0.73 $1. 25 $2. 36 $6.53 $3.70 $3.77 $4.66 
y Dividends .... 0.50 0.50 0.50 0.50 0.50 0.50 1.00 2.00 2.00 2.00 2:00 
é _ 
/, %—12 months ended June 30. j—12 months ended September 30. k—12 months ended October 31. p—Also paid stock. t-—-6 months ended June 30. 
D-—Deficit. §Before depreciation and/or depletion. tAdjusted for 25% stock dividend May, 1954. 
D Printed by C. 3 O'BRIEN, Inc. 
New York, N. 
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Every minute, day in day out, 1,200,000 cubic feet of natural gas are pushed 
through pipe lines by the 220,000 horsepower in our booster stations. 
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